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VA LEANT 
Pharm•c•1.ttlc ah l nt•rnatlon•I . In c . 

COMPANY OVERVIEW 
Va leant Pharmaceuticals International. Inc. is a global company whose mission is to improve people's lives with our 

health care products. We develop. manufacture and market a range of pharmaceutical. medical device and over-the-counter 

products. primarily in the therapeutic areas of eye health. gastroenterology and dermatology. We are delivering on our 

commitments as we build an innovative company dedicated to advancing global health. More informat ion can be found 

at www.valeant.com. 

OUR VISION 
To Be Your Trusted Health Care Partner 

l 
QUALITY 

HEALTH CARE 
OUTCOMES 

CUSTOMER 
FOCUSED 
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PEOPLE INNOVATION 

EFFICIENCY 

CORE VALUES 

• Accountability • Agility • Courage • Integrity • Teamwork • Results Orientation 

OUR MISSION 
Improving People's Lives With Our Health Care Products 
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~ VALEANT'S REPORTABLE 
BUSINESS SEGMENTS 

VA LEAN T PH ARMACEU TICA LS I N TE RNA TIONAL 

Valeant's Portfolio of Products Falls into Three Reportable Segments: 
Segments as a perc entage of 2017 Total Company Revenue 

-56°/o 
DURABLE 
GROWTH 

BAUSCH + LOMB 
/ INTERNATIONAL 

• Global Vision Care 
• Global Surgical 
• Global Consumer 
• Global Ophthalmology Rx 
• International 

This segment consists of: (ii 

sales in the U.S. of pharmaceu­
tical products. OTC products 
and medical device products. 
primarily comprised of Bausch 
+ Lomb products. with a focus 
on the Vision Care. Surgical . 
Consumer and Ophthalmology 
Rx products and [i ii sales in 
Canada. Europe. Asia. Aust ralia 
and New Zealand. Latin America. 
Af rica and the Middle East 

of branded pharmaceutical 
products. branded gener ic 
pharmaceutical products. OTC 
products. medica l device 
products and Bausch + Lomb 
products. 

-28°/o 
GROWTH 

BRANDED Rx 

• Salix 
• Ortho Dermatologies 
• Dentistry 
• Oncology 
• Women's Health 

The Branded Rx segment con­
sist s of sales in the U.S. of: (ii 
Salix product s [gastro intestinal 
["GI") products). Ii i) Or tho 
Dermatologies [der matological 
products) and (i iil oncology [or 

Dendreonl. dentistry and wom­
en's health products (or Sprout). 
As a result of the divestiture of 

the Company's equity interest in 
Dendreon Pharmaceut icals LLC 
["Dendreon") on June 28. 2017 

and Sprout Pharmaceuticals. 
Inc. ("Sprout") on December 20. 

2017. the Company has exited 
the oncology and women's 

health business. respectively. 

-16°/o 
CASH 
GEN ERATING 

U.S. DIVERSIFIED 
PRODUCTS 

• Neurology and Other 
• U.S. Solta 
• Authorized Generics 
• U.S. Obagi 

The U.S. Diversified Products 

segment consists of sales in the 
U.S. of: (ii phar maceutical prod­
ucts. OTC products and medical 
device product s in the areas of 

neurology and certain other 
therapeutic classes. including 
aesthetics which includes the 

Salta business and the Obagi 
business (the Obagi sale was 
completed on November 9. 2017) 
and (i i) generic products. 
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VA LEANT 
Pharm•c•1.ttlc ah l nt•r natlon•I. In c . 

FELLOW SHAREHOLDERS, 
When I wrote to you a year ago. we were at the early 
stages of a multi -year plan to transform Valeant. The 
f ir st phase of that plan. stabil izing the company and 
laying the foundat ion for the fu ture. is complete. Today. 
we are making remarkable progress in our turnaround 

phase. and I'd like to out line the steps we are taking to 
ensure we w ill be successful in our transformation. 

While many factor s are contributing to our turnaround. 
there are several areas we are primarily focused on: 

• Investing in our core franchises w ith attractive growth. 

• Launching new products with meaningful opportuni­
t ies. and 

• Resolving legacy issues and de- r isking our 
balance sheet. 

Investing in core franchises with attractive growth 
We current ly have strong competitive positions in 
three attractive markets: eye health (Bausch + Lomb]. 
gastroenterology (Salix) and dermatology (Ortho 
Dermatologies). Each of these markets affords us 

w ith opportunities for growth. and each represents 
a therapeutic area where the collective knowledge. 
experience and expertise of our employees can make 
the greatest impact on improving people's lives. 

Within the eye health category. we maintain a large 
global footpri nt w ith a significant presence in rapidly 
growing markets. including China where Bausch + Lomb 
is the number one eye care brand . In the United States. 
we have experienced steady gains in market share for 
soft contact lenses. and the Biotrue® (multi-purpose 
lens solution) and PreserVision® (eye vitamins) brands 
remained the top products in their categories. 

Growth in our Salix business was driven by several key 
brands. Investments in XIFAXAN®. most notably build­
ing and launching a primary care sales team in early 
2017. have resulted in strong increases in both total 
prescript ions and new prescript ions for the brand . We 

are al so investing for the fu ture through the initiation 
of studies for new ind icat ions and formulations for 
XIFAXAN®. which is currently indicated to treat travel­
er's diarrhea and IBS- D and to reduce the risk of overt 

hepatic encephalopathy recur rence. 

The RELISTOR® franchise of products that treat 

opioid- induced const ipation saw steady gains in total 
prescript ions in 2017 due to uptake in the ora l formu­
lat ion. based on a shift in physician and patient prefer­
ences. The U.S. Food and Drug Administration (FDA) 

also accepted the New Drug Applicati on (NOA) for 
PLENVU®. an invest igational bowel-cleansing prepara­
tion for patients prior to a colonoscopy. Our Prescr iption 
Drug User Fee Act (PDUFA) action date for PLENVU® 

is May 13. 2018. 

Last year. we rebranded our dermatology business as 
Ortho Dermatologies and took a number of act ions to 
stabilize the business and prepare for new product 
launches. which included recruiting an experienced 
leadership team and strenghtening our relationships 
w ith dermatologists. 

Our expectation is that new. innovat ive products wi l l 
drive the turnaround of Ortho Dermatologies. We 

launched the first of these new products. SILIQ™ which 
is an injectable biologic for the t reatment of moderate­
to-severe psoriasis. in mid-2017. SILIQ™ has thus far 
shown positive patient adherence data and a modest. 
but consistent increase in pat ients on the medicine. 

A growing demand for effective psoriasis treatments 
has led us to make a number of key investments. The 
FDA has accepted the NOA for DUOBRll™1. an inves­
t igational topical treatment for moderate-to-severe 

plaq ue psor iasis that has a PDUFA act ion date of 
June 18. 2018. Another promising psoriasis t reatment. 
JEMDEL™1. has a PD UFA action date of October 5. 2018. 
We also have entered into an exclusive l icense agree­
ment with Kaken Pharmaceut ical Co. to develop and 

commercialize products containing a new chemical 

entity KP-470. an invest igational compound for the 
t reatment of psoriasis. 

Along with the new strength of RETI N-A® MICRO. 
which we launched in January 2018. and the late-stage 
acne treatment ALTRENO™1. which has a PDUFA action 
date of August 27. 2018. col lect ively we believe that 
these products great ly improve our prospects for dou­
bling this business over the next five years. To support 

these new product launches. we increased the size of 
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the dermatology sa les force by more than 25% in 
January 2018. 

Launching new products with meaningful 
opportunities 
Quality. innovation and new product launches remain 
critical to our future. Our investment in R&D reflects 
our commitment to drive growth through the interna l 
development of new products. In the United States 
alone. we have 71 projects in our R&D pipeline focused 

VA LEAN T PHARMACEU TICA LS INTE RNA TIONAL 

skincare brands. Dendreon Pharmaceuticals . iNova 
Pharmaceuticals. Obagi Medical Products a nd Sprout 
Pharmaceuticals - which in tota l generated gross 
proceeds of approximately $3.8 billion [including future 
expected milestones). 

In addition to dramatically reducing the amount of our 
debt. we also improved our flexibility under our financial 
covenants. eliminated all mandatory a mortization 
requirements and. importantly. eliminated all long-term 
debt matu rit ies until 2020. This stability enables us 

Quality, innovation and new product launches remain critical to 

our future. Our investment in R&D reflects our commitment to 

drive growth through the internal development of new products. 

on our core businesses. and we a nticipate submitting 
more than 60% of those projects for FDA a pproval in 
201 8 and 2019. We also a nticipate increas ing R&D 
spend by more than 15 percent in 2018 as compared 
to 2017. 

Among the products with the potential to be important 
catalysts for our future - what we are collectively call­
ing .. The Significa nt Seven··- include: 

• VYZU LTA™. which we launched in December 2017 
and is a pproved for the reduction of intraocular 
pressure in patients with open-angle glaucoma or 
ocu lar hypertension; 

• LUMIFY™. an over-the-counter eye drop fo r the 
treatment of ocular redness. which is expected to 
launch in the second quarter of 2018; 

• Ba usch + Lomb ULTRA® product lines; a nd 

• SILIQ™. DUOBRll™1. J EMDEL™ 1 and RELISTOR™. 
which were described in more detail a bove. 

Resolving legacy issues and de-risking our 
balance sheet 
We have reduced our tota l debt by more than $6.7 billion 
since the end of the first quarter of 2016. As pa rt of a 
concerted effort to streamline opera tions we have 
completed 13 divestitures- including sales of certain 

'Provisional name 

to focus on driving the fundamen ta ls of ou r core 
businesses. 

Our lega l team has done a n outstanding job reducing 
the volume of legacy legal liabilities facing the company. 
From the beginning of 2017. we achieved dismissals. 
settlements or other positive outcomes in more tha n 
80 lit igations and investigations. all of which related to 
historica l matters. Importantly. we settled the Allergan 
securities lit igation. which is subject to court a pproval. 

In closing. this past year was one of steady. measurable 
progress as we continue to focus on improvements 
that will lead us to orga nizational transformation and 
create shareholder value. Critical to that progress is our 
global team of more than 20.000 talented and dedicated 
employees who rema in committed to our mission of 
improving people·s lives with our health ca re products. 

As we look forward to the coming year of opportunities. 
on beha lf of the entire management tea m a nd a ll 
Va leant employees. thank you for your confidence 
and support. 

if 
Joseph C. Papa 
Chairman of the Board and Chief Executive Officer 
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