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*) Listed not for trading or quotation purposes, but only in connection with the registration of the American Depositary Shares pursuant to the requirements of the Securities
and Exchange Commission.

(%) The American Depositary Shares representing Participating Shares Series A were removed from listing and registration on the New York Stock Exchange effective
July 31, 1995.

Indicate the number of outstanding shares of each of the issuer's classes of capital or common stock as of the close of the period
covered by the annual report:

Ordinary Shares, nominal value € 3.82 per Share: 799,474,490
Indicate by check mark whether the registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities
Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports) and
(2) has been subject to such filing requirements for the past 90 days.
Yes No O

Indicate by check mark which financial statement item the registrant has elected to follow.

Item 17 O Item 18 [x

PRESENTATION OF FINANCIAL AND OTHER INFORMATION

Since January 1, 1999, we have published our Consolidated Financial Statements in euros. For periods prior to January 1, 1999, our
Consolidated Financial Statements were originally prepared in French francs and subsequently translated into euro amounts at the fixed
legal rate of € 1.00 = FF 6.55957. Our business combination partner Hoechst has also published its consolidated financial statements in
euros since January 1, 1999. For periods prior to January 1, 1999, Hoechst's consolidated financial statements were originally prepared in
German marks and subsequently translated into euro amounts at the fixed legal rate of € 1.00 = DM 1.95583. Solely for the convenience of
the reader, this Annual Report contains translations of certain French franc, German mark and euro amounts into U.S. dollars at specified
rates. We do not represent that the converted amounts actually represent such U.S. dollar amounts or could be converted into U.S. dollars
at the rates indicated or at any other rate. You should also not construe such translations to mean that translated euro amounts relating to
the respective financial statements of Aventis and Hoechst for periods prior to January 1, 1999 are directly comparable.

Unless otherwise stated, the translations into dollars have been made at the rate of € 1.00 = $1.0485, the Noon Buying Rate in New
York City for cable transfers as certified for customs purposes by the Federal Reserve Bank of New York (the "Noon Buying Rate") on
December 31, 2002. See "Exchange Rate Information" for information regarding the French franc/U.S. dollar exchange rate from
January 1, 1998, to December 31, 1998, and the euro/U.S. dollar exchange rate since January 1, 1999.

Unless otherwise indicated, the financial information relating to Aventis contained in this Annual Report has been prepared in
accordance with accounting principles generally accepted in France (commonly known as French GAAP), which differs in certain
significant respects from accounting principles generally accepted in the United States (commonly known as U.S. GAAP). See Note 34 to
the Aventis Consolidated Financial Statements in this Annual Report for the years ended December 31, 2002, 2001 and 2000 included as
part of Item 18 of this Annual Report for a description of the principal differences between French GAAP and U.S. GAAP as they relate to
Aventis and its consolidated subsidiaries as well as a reconciliation to U.S. GAAP of net income and stockholders' equity.

Unless the context requires otherwise (i) "Aventis" or "We" refers, for period prior to December 15, 1999, to Rhone-Poulenc and to
Aventis and its consolidated subsidiaries for all periods beginning or subsequent to December 15, 1999, (ii) all references to Hoechst
include Hoechst AG and its consolidated subsidiaries as of the relevant date, (iii) all references to "United States" or "U.S." are to the
United States of America, references to "dollars" or "$" are to the currency of the United States. References to "France" are to the Republic
of France and references to "French francs," "francs" or "FF" are to the currency of France prior to January 1, 1999. References to "euros"
and "€" are to the currency of the 11 European Union member states (including France and Germany) participating in European Monetary
Union.

Social and environmental information included in the Management Board report to be presented to the 2003 Annual General Meeting,
in accordance with French Commercial Law, are presented in the Aventis Sustainability Report for 2002, which we have included as
Exhibit 99.1 to the present 2002 Aventis Annual Report on Form 20-F.

CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS
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The statements contained in this Annual Report that are not historical facts, including, without limitation, statements regarding
management's expectations, targets or intentions, including for sales, earnings, earnings per share and synergies, constitute forward-
looking statements within the meaning of the Safe Harbor provisions of the Private Securities Litigation Act of 1995, and are based on the
current expectations and estimates of Aventis management. Investors are cautioned that such forward-looking statements involve risks and
uncertainties, and that actual results may differ materially. Factors that could cause actual results to differ materially from those expressed
or implied include, but are not limited to:

. failure to achieve sales goals due to competition or market acceptance of our products;
y successful introduction of generic competitors to any of our strategic brands;
. unexpected negative results from research and development or clinical trials of current product candidates;
. failure to obtain new product and therapeutic-indication regulatory approvals;
° failure to realize announced integration synergies due to labor, political or other issues;
. unfavorable exchange rate movements, particularly between the U.S. dollar and the euro;
i
. failure of holders of our exchangeable debt to exercise their exchange rights for shares of Clariant;
y delay in, or failure to achieve expected levels of net proceeds from, sales of assets;
. introduction of new or revised regulations or requirements pertaining to product approval, product safety,

environmental protection or manufacturing processes;

. patent protection that proves ineffective;
* unexpected litigation costs or liabilities; and
. other risks and uncertainties that are difficult to predict.

See "Item 3. Key Information—Risk Factors" for further information regarding risks and uncertainties that could cause actual results
to differ materially from these forward-looking statements.

USE OF BRAND NAMES IN THIS REPORT
Brand names appearing in italics throughout this Annual Report are trademarks of Aventis and/or its affiliates, with the exception of:

— trademarks used or that may be used under license by Aventis and/or its affiliates, such as Actonel and Optinate,
trademarks of the Group Procter & Gamble Pharmaceuticals, 4/vesco, a trademark of the Group Altana
Pharma AG, Benet, a trademark of the Group Takeda Chemical Industries Ltd, Campto, a trademark of the Group
Kabushiki Kaisha Yakult Honsha, Copaxone, a trademark of the Group Teva Pharmaceutical Industries,
Dexlipotam, a trademark of the Group Viatris GmbH & Co. KG, DiaPep277, a trademark of Peptor Ltd, Exubera, a
trademark of the Group Pfizer Products Inc., Genasense, a trademark of Genta Inc, Picovir, a trademark of the
Group Sanofi-Synthelabo, Tavanic, a trademark of the Group Daiichi Pharmaceutical Co. Ltd., Stamaril and
Mutagrip, trademarks of Institut Pasteur.

— trademarks sold by Aventis and/or its affiliates, such as Cardizem, a trademark of the Group Biovail only in the
USA, Ionamin, a trademark of the Group Medeva Pharmaceutical Manufacturers Inc. except in Canada and Spain,
SeedLink and StarLink, trademarks of the Group Bayer AG, Synercid, a trademark of King Pharmaceuticals.

— Arixtra, a trademark of Sanofi-Synthélabo, Cipro in the U.S. and Kogenate, trademarks of Bayer AG, Claritin, a
trademark of Schering Corporation, Ivomec, Eprinex, Frontline, trademarks of Merial and Hexavac, Neorabies,
Revaxis/Repevax, Tetravac and Viatim, trademarks of Aventis Pasteur MSD.
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Not Applicable.

Item 3. Key Information
Selected Financial Data

The tables below set forth selected consolidated financial data for Aventis (Rhone-Poulenc for periods prior to December 15, 1999)
for each of the five years during the period ended December 31, 2002, prepared in accordance with generally accepted accounting
principles in France. These financial data are derived from the Aventis Consolidated Financial Statements, which have been audited by
PricewaterhouseCoopers, independent auditors. The selected consolidated financial data for 2000, 2001 and 2002 should be read in
conjunction with the Aventis Consolidated Financial Statements and the related notes included elsewhere in this Annual Report. See "Item
18. Financial Statements" for further information.

The generally accepted accounting principles in France (known as French GAAP) as applied by Aventis differ in significant respects
from generally accepted accounting principles in the United States (U.S. GAAP). For a discussion of the principal differences as they
relate to Aventis, and a reconciliation of net income and total stockholders' equity for the three years ended December 31, 2002, 2001 and
2000 to U.S. GAAP, see Note 34 to the Aventis Consolidated Financial Statements included in this Annual Report in "Item 18. Financial
Statements."

Aventis Selected Consolidated Financial Data

For the year ended and as of December 31,

2002(1) 2002 2001 2000 1999(2) 1998(2)(3)

$ € € € € €

(in millions, except for the number of ordinary shares,
which is in thousands, and the per share data)

Income statement data:

Net sales 21,622 20,622 22,941 22,304 12,598 13,232

Operating income (loss) 2,967 2,830 3,639 617 (544) 969

Income (loss) before taxes and minority

interests 3,871 3,692 2,886 (25) (823) 1,138

Provision for income taxes (1,499) (1,430) (1,111) (60) 42 (343)

Minority interests (90) (86) (142) (85) (70) )

Net income (loss) before preferred

remuneration 2,282 2,176 1,633 29) (851) 786

Preferred remuneration(4) (89) (85) (128) (118) (119) (142)

Net income available for distribution to

common shareholders or (loss)(5) 2,192 2,091 1,505 (147) (970) 644

Basic earnings (loss) per ordinary share 2.77 2.64 1.91 (0.19) (2.49) 1.75

Diluted earnings (loss) per ordinary share 2.74 2.61 1.89 (0.19) (2.49) 1.72

Dividend per ordinary share(6) 0.58 0.50 0.45 0.60

Average number of ordinary shares

outstanding 793,412 793,412 787,554 780,546 390,148 367,752
3
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Balance sheet data:

Working capital(7) (872) (832) (1,154) (1,099) (2,913) (776)
Property, plant and equipment, net 4,671 4,455 5,740 7,498 7,496 5,339
Total assets 32,580 31,073 39,234 42,183 41,578 24,318
Long-term debt(8) 1,874 1,787 4,652 8,216 6,437 3,868
Other long-term liabilities 7,326 6,987 7,225 6,994 5,944 2,642
Net debt(9) 3,619 3,452 9,195 13,133 12,270 6,172
Minority interests in net assets of

consolidated subsidiaries 167 159 913 1,029 1,460 1,028
Amortizable preferred securities 93 89 200 272 325 339
Stockholders' equity 11,885 11,335 12,021 10,561 10,371 7,750
Capital stock(10) 4,088 3,899 3,917 3,880 3,869 2,659

Other operating data:

Capital expenditures 1,049 1,000 1,245 1,570 746 776
Research and development expenses 3,586 3,420 3,481 3,479 1,475 1,276
1 Dollar amounts provided for convenience only and are translated at the Noon Bu in% Rate in effect on December 31, 2002 (€ 1.00 = $ 1.0485). .

Ezg The Aventis consolidated Financial Statements consolidate Hoechst from December 15, 1999. The Aventis Consolidated Financial Statements for 1998 do not consolidate
any contributiofns g‘om Hogchst. .

3 Eurg amounts for dates and periods prior to Januﬁry 1, 1999, are tra; slatgd ﬁt the rate set on January ], 1999, of € l.c(l)O =FF 6.55 §7. . .

543 Preferred remunerations consist of payments with fespect to (as Preferred Shares Series A, (b) Amortizable Preferred Securities, (c) Participating Shares Series A and
d) Capital Equity Notes.

&) Egmm%n shacrles Zonsist of Ordinary Shares "A" and the Preferred Shares "B". In 1998, Rhone-Poulenc converted all 926,820 issued Preferred Shares "B" into Ordinary

Working capital is defined as total current assets minus tota ¢ .
Lon%—term el%t m(fludes the debt relating to capitalized leases but doe: noﬁ]mclude the (ﬁrrent ortion of long-term debt. . .

Net d ined as baﬁ'l overdra: tls, ctrrent portion lon%—tﬁrm debt, short-term an ong—t Tm_borrowings minus cash, shorrl—_gfrm de?osns nd marketable sec rétl,es.
Iy s & s . s Consolidated F

ebt 1s
See Note 10 to'the Aventi nancial Statements 1nclu<ile n

onsisting ot ordina

-to-ope basis.
6 %haer lsVi en f%r??gog)\gﬁfbg f)lrso osed at the Annyal Genelral Meetiln%'u% April 2003 and is subject to approval by shareholders.
g current hiabilities.
1)
this Annual Report.

ares, capital equity notes, preferenc ares and participating share:

Exchange Rate Information

Under the provisions of the Treaty on European Monetary Union negotiated at Maastricht in 1991 and signed by the then 12 member
states of the European Union in early 1992, a European Monetary Union, known as EMU, was implemented on January 1, 1999, and a
single European currency, known as the euro, was introduced. The following 11 member states participate in EMU and have adopted the
euro as their national currency: Austria, Belgium, Finland, France, Germany, Ireland, Italy, Luxembourg, the Netherlands, Portugal and
Spain. Greece joined the EMU in January 2001. The legal rate of conversion between French francs and the euro was fixed on
December 31, 1998, at € 1.00 = FF 6.55957.

For your convenience, this Annual Report contains translations of certain euro amounts into U.S. dollars. Unless otherwise indicated,
dollar amounts have been translated from euros at the rate of € 1.00 = § 1.0485, the Noon Buying Rate for the euro on December 31, 2002.
The "Noon Buying Rate" is the noon buying rate in New York City for cable transfers in foreign currencies as certified for customs
purposes by the Federal Reserve Bank of New York. This does not mean that we actually converted these amounts into U.S. dollars at that
rate, and you should not assume that they could have been converted at that or any other rate.

Fluctuations in the exchange rate between the euro and the U.S. dollar will affect the U.S. dollar price of our American Depositary
Shares (ADSs) on the New York Stock Exchange and the U.S. dollar value of any dividends we may declare.

Since the euro did not exist prior to January 1, 1999, we cannot present exchange rates between the euro and the U.S. dollar with
respect to financial information prior to this date discussed in this Annual Report. Our reporting currency during those periods was the
French franc. The following table shows the French franc/U.S. dollar exchange rate for 1997 and 1998 based on the Noon Buying Rate
expressed in French francs per U.S. dollar, and the euro/U.S. dollar exchange rate for 1999 through February 2003 based on the Noon
Buying Rate expressed in euros per U.S. dollar.

Selected Exchange Rate Information

Period-end Average
rate rate(1) High Low

Month
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Euro/U.S. dollar(2)

February 2003 €0.93 €0.93 €0.93 €0.92
January 2003 0.93 0.94 0.97 0.92
December 2002 0.95 0.98 1.01 0.95
November 2002 1.01 1.00 1.01 0.99
October 2002 1.01 1.02 1.03 1.01
September 2002 1.01 1.02 1.03 1.00
Year

Euro/U.S. dollar(2)

2002 €0.95 €1.06 €1.16 €0.95
2001 1.12 1.12 1.19 1.05
2000 1.07 1.09 1.21 0.97
1999 0.99 0.94 1.00 0.85

French franc/U.S. dollar
1998 FF5.60 FF5.90 FF6.21 FF5.39

he average rate of the Noon ing rate for French francs or euros, as the case may be, on the last business day of each month during the relevant period.
Brfg?r\lla lygpubfishe(} as U.§. £H%r?eguro. U Y ust Y urng vant pen

el

Risk Factors

Important factors that could cause actual results to differ materially from our expectations are disclosed in this Annual Report,
including without limitation those described under "Cautionary Statement Regarding Forward-Looking Statements" and the following risk
factors.

Risks Related to our Business

If research and development does not yield new products that achieve commercial success, we will not realize our business growth
expectations.

Like other major pharmaceutical companies, we devote substantial resources to research and development with the goal of
maintaining a continuous flow of innovative products through our research and development pipeline to marketing approval. For a number
of reasons, however, including the lengthy product development process, technological challenges, and intense competition, we cannot
assure you that any of our products currently under development, or for which we may begin the development process, will be marketed
and achieve substantial commercial success. For example, the process of developing a pharmaceutical product from discovery through
testing, registration and initial product launch typically takes more than ten years and is conducted in several phases. During each such
phase there is a substantial risk that the product will not perform according to our expectations, resulting in our abandonment of a product
in which we have invested substantial resources. If we are not able to maintain a continuous flow of successful new products to replace
sales that are lost as older products approach the end of their commercial life cycles or are displaced by competing products or therapies,
we will not be able to maintain our current levels of sales or operating results.

Patent protection may prove ineffective. Loss of effective patent protection on one or more products could result in lost sales to
competing products and negatively affect our sales and operating results.

We own, have applied for, or are licensed under, numerous patents relating to our products. During the period in which a brand-name
pharmaceutical product's active ingredient is subject to patent protection and any applicable period of regulatory exclusivity, the product
may be subject to competition only from alternative therapies and alternative products using different active ingredients. Following
expiration of patent protection for the active ingredient, however, a brand-name product is likely to face additional competition through the
entry into the market of "generic" products containing the same active ingredient. In the United States, if such a product demonstrates
"bioequivalence," or the ability to maintain blood levels of active ingredient equivalent to the brand-name product, it may be approved for
marketing without the extensive development efforts and testing required for the original brand-name product, and thus without substantial
barriers to market entry. The entry of a generic product into the market typically is followed by a substantial decline in the brand-name
product's market share and sales revenues. The extent to which generic competition can be expected to affect sales and margins of the
original brand-name product in a given market depends on such factors as whether demand for the therapy will support multiple producers,
the time and expense involved in obtaining marketing approval for the generic, the relative ease or difficulty of manufacturing the product,
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and the ability of the brand-name product's manufacturer to develop new or different patented formulations with substantially improved
characteristics, such as ease of administration.

In the pharmaceutical industry, patent expirations may affect even relatively recently approved drugs, the active ingredients of which
may have been discovered and patented long before the discovery and approval of their use for specific therapeutic indications. However,
in addition to patents covering the active ingredient, our pharmaceutical products may be protected by other patents, including those
covering different formulations used in treatment, specific methods of manufacture, methods of administration, and specific indications of
use. Until their expiration, such patents may provide varying degrees of protection for a drug beyond the expiration of patents covering
only its active ingredients, for example if an active ingredient or finished product is particularly difficult to manufacture or if more
appealing formulations or methods of administration provide advantages over generic competitors. However, there can be no assurance
that competitors will not be able to "design around" such patents, develop alternative methods of manufacture, or create non-infringing
formulations that are at least as appealing.

Sales and profitability of our patented products also may be adversely affected if any claims of a relevant patent are determined to be
invalid, unassertable, or unenforceable, or if competing products are introduced that are therapeutically similar but that do not infringe our
products' patents. If any such situation affected one of our best-selling products, it could have a substantial negative effect on our operating
results, financial position and cash flows. Patent litigation is subject to substantial uncertainty,

6

and there is no assurance that any of the patents relating to our products, if challenged, will be found valid and enforceable in any or all
respects. In addition, when we sue to enforce our patents, the defendants may assert counterclaims under antitrust or other laws, which
could result in judgments against us for damages, including treble damages, that could have a material adverse effect on our operating
results, financial position, and cash flows.

The extent of patent protection also varies from country to country. In some countries, patent protection is significantly weaker than
in the United States or the European Union. In particular, some countries may facilitate competition within their markets by requiring us to
grant compulsory licenses to others to manufacture or distribute generic versions of our patented products in their countries, by permitting
others to manufacture or distribute generic versions of our products in violation of our patent rights, or by having ineffective patent
enforcement mechanisms.

In the United States, the effectiveness of patent protection for prescription drugs (other than biologicals) is significantly influenced by
the Hatch-Waxman Act of 1984, which provides that a newly approved drug or indication will receive a statutory period of marketing
exclusivity (five years for a new drug and three years for a new indication for an existing drug) during which the U.S. Food and Drug
Administration ("FDA") will not grant marketing approval to generic competitors, even in the absence of patent protection on the original
product. The same Act, however, has greatly accelerated the approval process for generic competitors using the same active ingredients
once the statutory exclusivity (also referred to as "data exclusivity") has expired and may actually encourage more aggressive legal
challenges to the patent protection of brand-name products. In recent years, legislators and interest groups have made various proposals to
amend the Hatch-Waxman Act to accelerate further the marketing of generic versions of brand-name pharmaceutical products. Should any
such proposal be enacted into law, it could reduce the effectiveness of patent and regulatory protection afforded by current law and have a
substantial negative effect on sales of our affected products.

Our pharmaceutical products are subject to the limitations of patent protection and Hatch-Waxman exclusivity described above and
may be subject to increased risk of competition from generics approved under the FDA's accelerated approval process thereafter. Loss of
effective patent protection on one or more of our products could lead to significant losses of sales and negatively affect our future
operating results. Currently, we are involved in litigation challenging the effectiveness of patents related to a number of products, and
challenges to other products may be expected in the future. See "Item 4. Information on the Company — Marketing and Distribution —
Intellectual Property" for a description of the U.S. patent and "data exclusivity" coverage of our principal products, including expected
expirations for some strategic brands, and "Item 8. Financial Information — Information on Legal or Arbitration Proceedings" for a
description of patent litigation relating to A/legra, a seasonal allergy drug and our top-selling product, and Rilutek, for the treatment of
amyotrophic lateral sclerosis.

Claims of patent infringement against us may subject certain products to uncertainty, which could adversely affect our prospects
for growth and negatively affect our operating results.

In the course of discovering and developing new products or new indications, new formulations, and new methods of administration
or other innovations, we may be subject to claims from third parties that we have infringed one or more of their patents. These claims may
result in prolonged litigation, usually involving complex questions such as whether specific processes or materials may in fact be validly
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patented, whether the patents in question were validly granted, whether the individual claims of valid patents are enforceable, and whether
the challenged product infringes enforceable claims of any valid patents. Defending such litigation is costly, and if a final judgment of
infringement is rendered against us, we could be required to pay substantial money damages and/or become subject to substantial
limitations or prohibitions regarding our rights to market or otherwise make use of a disputed product. Patent infringement claims may
prevent or, even if successfully defended, substantially delay the approval and launch of products in our pipeline, which could adversely
affect our ability to maintain revenue at current levels and our prospects for growth.

Changes in marketing status or competitive environment of Allegra or other strategic brands could adversely affect our operating
results.

Allegra, our biggest-selling product in 2002 accounting for approximately 10% and 11.5% of net sales of Aventis and the core
pharmaceutical business respectively, may face competition from lower-priced generic or over-the-counter ("OTC") versions of Allegra as
patent and regulatory exclusivity expire, as well as from generic or OTC versions of competitors' products. OTC and generic drugs
generally are priced significantly

lower than brand-name prescription drugs. If Allegra or any of its principal competitors were to be sold as generic products or switched to
OTC status, Allegra could face substantial additional competitive pressures, which could have a substantial, and possibly rapid, negative
effect on our operating results. The U.S. patent covering the active ingredient in A/legra has expired. U.S. regulatory exclusivity for
Allegra tablet formulations expires in the third quarter of 2003.

In May 2001, a majority of the members of an FDA joint Advisory Committee recommended that Allegra and two competing drugs
be "switched" from prescription to OTC status as requested in a citizen's petition filed by certain managed care organizations. The FDA
has not publicly acted on the citizen's petition, and it is not possible to predict what action, if any, the FDA might take. However, in
November 2002, the FDA approved a change from prescription to OTC status for one of these competing drugs, Claritin, at the request of
its maker, and marketing of OTC versions of Claritin has begun. In addition, Aventis has been notified that five generic pharmaceutical
companies are seeking FDA approval to market generic versions of Allegra products in the U.S. Aventis has filed patent infringement
lawsuits against three of these companies, and is considering its legal options with respect to the others. See "Item 4. Information on the
Company — Marketing and Distribution — Intellectual Property" and "Item 8. Financial Information — Information on Legal or
Arbitration Proceedings — Al/legra Marketing Status" for further information.

Arava, which accounted for net sales of € 271 million in 2002, is the subject of a citizen's petition submitted to the FDA in March
2002, by Public Citizen, a U.S. advocacy organization, seeking removal of Arava from the market due to alleged serious side effects,
primarily rare adverse liver events. Although cases of adverse events, including serious events, have been reported during treatment with
Arava, many patients with rheumatoid arthritis take multiple drugs and have other serious medical conditions, which make it difficult to
assess causality. The labeling for Arava has warned of the potential for adverse liver events for some time, and recommends periodic liver
enzyme monitoring. We believe that Arava is safe and effective when used as directed. Nevertheless, if the FDA grants the petition, it
could have a significant negative effect on our product sales. In March 2003, an FDA advisory committee that reviewed the safety profile
of Arava agreed unanimously that Arava has a positive benefit-risk profile for its current indications.

Other strategic brands, including Lovenox, Taxotere and Delix/Tritace, also may be subject to generic competition in the future. See
"Item 4. Information on the Company — Marketing and Distribution — Intellectual Property" and "Item 5. Operating and Financial
Review and Prospects — Aventis Core Business Financial Information and Analysis for 2002 and 2001" for further information.

Our planned dispositions of non-core businesses may not allow us to reduce debt and reposition Aventis in the time frame
currently envisaged.

A major component of our strategy to position Aventis as a pure pharmaceutical group involves the divestment of our remaining non-
core and industrial activities, principally Aventis Behring and our remaining interests in Rhodia S.A. and Wacker-Chemie GmbH
("Wacker"). In 2002, we completed the sale of our stake in Aventis CropScience to Bayer AG and the sale of our animal nutrition business
to CVC Capital Partners. In December 2000, we agreed to sell our stake in Wacker-Chemie GmbH to the Wacker family in two stages. The
first stage was carried out in January 2001. We are currently attempting to reach agreement with the purchasers concerning the terms and
the timing of the second stage of the transaction. However, we cannot assure you that the transaction will be consummated, or that it will
be consummated on the terms or in the time frame currently envisaged. If the sale is not ultimately consummated, we can give no
assurance as to the timing or financial terms of our disposal of our remaining interest in Wacker in later transactions. A reduction, or delay
in the realization, of the related proceeds would delay our current debt reduction plans, prolong the period for which we consolidate the
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results of Wacker with those of our core business, and delay the repositioning of Aventis as a pure pharmaceutical group. We can also give
no assurances as to the timing or financial terms of the disposal of our other remaining non-core businesses.

Use of biologically derived ingredients may face consumer resistance, which could negatively affect sales and cause us to incur
substantial costs.

In line with industry practice, we manufacture our therapeutic proteins, vaccines and many of our prescription pharmaceutical
products with ingredients derived from human, animal or plant tissue. Most of these products cannot be made economically, if at all, with
synthetic ingredients. We subject our products incorporating these ingredients to extensive tests and believe them to be safe. There have
been instances in the past where the use of biologically derived ingredients by Aventis or our competitors has been alleged to be an actual
or theoretical source of harm, including infection or allergic reaction. Such allegations have on occasion led to damage claims and
increased consumer resistance to such ingredients generally.

A substantial claim of harm caused by a product incorporating biologically derived ingredients may lead us to incur potentially substantial
costs as a result of, among other things, litigation of claims, product recalls, adoption of additional safety measures, manufacturing delays,
investment in consumer education, and development of synthetic substitutes for ingredients of biological origin. Such claims also could
further increase consumer resistance, with a corresponding negative effect on sales.

Substantial product liability claims, if successful, could negatively affect financial results.

Pharmaceutical companies historically have been subject to large claims for damages allegedly resulting from the use of their
products. We are involved in litigation relating to a number of such claims. Awards of damages, settlement amounts, and fees and expenses
resulting from such product liability claims, to the extent not covered by insurance, could have a material adverse effect on the operating
results, cash flows and financial position of Aventis. See "Item 8. Financial Information — Information on Legal or Arbitration
Proceedings" for further information on product liability claims involving Aventis.

Aventis may be responsible for any liabilities arising out of litigation and investigations by governmental authorities regarding
antitrust and/or pricing and marketing practices.

Aventis and certain of its subsidiaries are under investigation by various government entities, and are defendants in a number of
lawsuits, relating to antitrust and/or pricing and marketing practices, including an investigation of alleged underpayment of rebates to U.S.
federal health programs. Because many of these cases allege substantial unquantified damages, including treble damages, and seek
significant punitive damages and penalties, it is possible that any final determination of liability could be material to the financial position,
results of operations and cash flows of Aventis. It also is possible, in the worst case, that an adverse determination in the U.S. could result
in Aventis' disqualification from participating in U.S. federal health programs.

For further information regarding these matters, see "Item 8. Financial Information — Information on Legal or Arbitration
Proceedings — Cardizem Antitrust Litigation, Cipro Litigation, Pharmaceutical Industry Antitrust Litigation," "— Brazilian
Antitrust Claims," "— Vitamin Antitrust Litigation," "Methionine Antitrust Litigation," "— Government Investigations — Pricing and
Marketing Practices" and "— Class Action Suits — Pricing and Marketing Practices."

nn nn

Aventis has agreed to retain liability for claims concerning Aventis CropScience and StarLink corn, which could negatively affect
our financial results and corporate image.

As a result of reports that traces of the Cry9C protein associated with StarLink corn were discovered in products intended for human
consumption, Aventis' former subsidiary Aventis CropScience has received claims and demands for indemnification and reimbursement of
expenses and lost profits from growers, grain handlers, processors and food companies. In addition, in the United States a number of
lawsuits — including several putative class actions — have been filed against Aventis CropScience, its affiliates and other defendants,
asserting claims for compensatory damages and punitive damages relating to StarLink corn. See "Item 8. Financial Information —
Information on Legal or Arbitration Proceedings — The StarLink Litigation" for more information regarding StarLink. In connection with
the sale of Aventis CropScience to Bayer AG, Aventis agreed to retain all liability arising out of the StarLink situation, as well as the
responsibility for managing and resolving all associated issues.

Aventis will be exposed to potential environmental liabilities related to its current and former businesses and facilities.
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We are exposed to potential environmental liabilities related both to our current and former businesses and facilities, including our
former industrial businesses. Aventis and its subsidiaries have environmental liabilities at some currently or formerly owned, leased and
third-party sites, including sites in the United States. Some Aventis subsidiaries have been named as "potentially responsible parties" or the
equivalent under the U.S. Comprehensive Environmental Response, Compensation and Liability Act of 1980, as amended (also known as
"Superfund"), and similar statutes in the United States and elsewhere. As a matter of statutory or contractual obligation, Aventis and/or its
subsidiaries will retain responsibility for certain environmental liabilities at its current sites and at some of the sites Aventis and its
subsidiaries demerged, divested or may divest. There may also be environmental damage caused by our activities, including damage of
which we currently are not aware. Environmental obligations, including the remediation of contaminated sites that may be required under
environmental laws of various jurisdictions, could significantly negatively affect our operating results. In particular, our accruals for these
obligations may be insufficient if the

assumptions underlying these accruals prove incorrect or if we are held responsible for additional, currently undiscovered contamination.
In addition, environmental, safety and health laws and enforcement policies implemented in the future could create or increase liabilities
related to our activities, including past activities undertaken by Aventis in compliance with then-current laws and regulations. Compliance
with such laws could result in significant expenses and liabilities that could negatively affect our business and operating results.

Provisions for potential litigation and environmental liabilities may prove inadequate.

Aventis establishes provisions to cover potential costs and liability related to certain litigation and environmental matters. We believe
that such provisions (together with insurance proceeds in cases where our liability would be covered by insurance) are reasonably adequate
to cover substantially all costs and damages against us in such cases, based on current facts and circumstances, our prior experience with
similar matters, the number of claims, and the anticipated cost of administering, defending and, in some cases, settling such claims. Such
provisions are reviewed regularly for adequacy, and may be revised if we believe that developments make it appropriate. Our provisions
depend on our assumptions concerning the probability of loss and our ability to estimate likely damages. Additionally, even risks correctly
assessed as remote may in fact materialize and cause substantial harm. As a result, we cannot assure you that our litigation and
environmental provisions will be adequate or that we will fully recover claims under our insurance policies in connection with such
matters.

Fluctuations in exchange rates, including significant devaluations, may affect our operating results and the value of our assets
located outside of the euro zone.

A substantial portion of our sales and costs are denominated in currencies other than the euro, our reporting currency. As a result,
fluctuations between the value of the euro and other major currencies, in particular the U.S. dollar, the British pound and the Japanese yen,
affect the operating results of Aventis. These effects might result from changes in the euro value of transactions effected in other
currencies, or they could result from the fact that income and expense items related to a particular transaction or activity are denominated
in different currencies.

Risks Related to our Industry

Aventis faces intense competition and regulatory controls that may affect our ability to bring new products to market or limit or
reduce the profitability of new or current products.

The principal markets for the pharmaceutical products of Aventis are the countries of the European Union and the United States, with
the Asia-Pacific region, in particular Japan, and Latin America representing most of the remaining sales. These markets are highly
competitive and subject to demanding regulatory controls.

Intense competition. Aventis faces a highly competitive global environment characterized by intense competition from competitors'
brand-name prescription products, lower-cost generic prescription products, and OTC products. Our principal competitors are major
international corporations with substantial resources, whose research and development efforts may be better funded or more effective than
ours, or whose products may be more effective or more effectively marketed and sold than our products. As new products enter the market
and patent protection expires, our products may become obsolete or no longer price competitive. In recent years, the pharmaceutical
industry has consolidated substantially as competitors seek to strengthen their market positions and respond to evolving market conditions.
Competitive pricing and alternative products offered by competitors of Aventis can limit or reduce the market penetration and profitability
of existing products and new products.
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Regulatory controls. Like other pharmaceutical companies, Aventis must comply with a broad range of regulatory controls on the
development, testing, approval, manufacturing and marketing of its products. For example, we must obtain and maintain an authorization
from applicable regulatory authorities in order to market a pharmaceutical product in a particular jurisdiction or to manufacture it in a
particular plant. In our principal markets, the process of obtaining such authorization is lengthy and expensive, and there are a variety of
factors that could adversely affect our ability to obtain marketing authorization for a product or to successfully market or continue
marketing a product once approved.

Price controls. In addition to normal price competition in the marketplace, pharmaceutical product prices are subject to a variety of
government controls or pressure in many markets, which can limit our sales revenues and reduce the resources that are available for

purposes such as research and development.

10

Price controls for pharmaceutical products may arise from formal government intervention or because governments or major healthcare
providers in a particular market are able to exert substantial pressure on prices. Price controls operate differently in different countries and
can cause wide variations in prices between markets, limiting the financial benefits of growth and the introduction of new products in
certain markets.

Currently in the United States, there is substantial pressure for Congress to add an outpatient prescription drug benefit to current
Medicare coverage. If any such benefit is enacted, the U.S. government could use its substantial purchasing power to obtain discounts
from pharmaceutical companies, thereby creating de facto price controls. In Europe, many governments advocate price controls on
prescription drugs as a way to curb increasing healthcare costs. In Japan, governmental price cut rounds generally are introduced
biannually. Many governments and private medical care providers, such as HMOs, have instituted reimbursement schemes that favor the
substitution of generic drugs for more expensive brand-name pharmaceuticals. In the U.S., generic substitution statutes have been enacted
by virtually all states and permit or require dispensing pharmacists to substitute less expensive generic drugs for brand-name drugs. We
cannot assure you that price controls and pressures on pricing will not have a substantial negative effect on our future profitability. See
"Item 4. Information on the Company — Regulation" for further discussion of regulatory and price issues affecting Aventis.

Adverse treatment events may affect the marketing of approved and successfully marketed products

After a product is approved and marketed successfully, it may be subject to regulatory action based on newly discovered facts about
the safety or effectiveness of the product. Regulations in the U.S., the European Union, and other countries require that pharmaceutical
companies and health care providers report to regulatory authorities any adverse treatment events associated with the use of marketed
pharmaceuticals products. Regulatory reaction to such reports may adversely affect the marketing of a product. Among other things,
regulators may require changes in a product's labeling to limit its use, or even withdraw regulatory approval for the product. Depending on
the product involved, any such action could have a substantial negative impact on our sales and financial results.

Risks Related to our Shares and ADSs

The price of our ADSs and the U.S. dollar value of any dividends will be affected by fluctuations in the U.S. dollar/euro exchange
rate.

Our American Depositary Shares ("ADSs") trade on the New York Stock Exchange in U.S. dollars. Since the principal trading market
for the shares underlying the ADSs is the Premier Marché of the Paris-based stock exchange Euronext Paris, where the shares trade in
euros, the value of the ADSs will be affected by fluctuations in the U.S. dollar/euro exchange rate. If the value of the euro decreases
against the U.S. dollar, the price at which our ADSs trade may decrease. In addition, since any dividends that we may declare will be
denominated in euros, exchange rate fluctuations will affect the U.S. dollar equivalent of dividends received by holders of ADSs. See "—
Exchange Rate Information" above for further information. If the value of the euro decreases against the U.S. dollar, the value of the U.S.
dollar equivalent of any dividend will decrease comparatively.

Holders of ADSs may not be able to exercise preemptive rights attached to shares underlying ADSs.

Under French law, shareholders have preemptive rights (droits préférentiels de souscription) to subscribe for cash for issuances of
new shares or other securities giving rights, directly or indirectly, to acquire additional shares on a pro rata basis. Shareholders may waive
their preemptive rights specifically in respect of any offering, either individually or collectively, at an extraordinary general meeting of
shareholders. Preemptive rights, if not previously waived, are transferable during the subscription period relating to a particular offering of
shares and may be quoted on the Premier Marché. U.S. holders of ADSs may not be able to exercise the preemptive rights attached to the
shares underlying their ADSs unless a registration statement under the U.S. Securities Act of 1933, as amended, is effective with respect to

https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm Mylan Ex.1068

Mylan v. Sanofi - IPR2018-01670

12/206



5/2/2018 https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm

such rights and the related shares or an exemption from the registration requirements thereunder is available. We intend to evaluate at the
time of any rights offering the costs and potential liabilities associated with any such registration statement, as well as the indirect benefits
of enabling the exercise by the holders of ADSs of the preemptive rights associated with the shares underlying their ADSs, and any other
factors we consider appropriate at the time, and then to make a decision as to whether to file such a registration statement. We cannot
guarantee that any registration statement would be filed, or, if filed, that it would be declared effective. If preemptive rights cannot be
exercised by an ADS holder, Citibank N.A., as depositary, will, if

11

possible, sell such holder's preemptive rights and distribute the net proceeds of the sale to the holder. If the depositary determines, in its
discretion, that such rights cannot be sold, the depositary may allow such rights to lapse. In either case, the interest of ADS holders in
Aventis will be diluted and, if the depositary allows rights to lapse, holders of ADSs will not realize any value from the granting of
preemptive rights.

Holders of ADSs may be subject to additional risks related to holding ADSs rather than Ordinary Shares.
Because holders of ADSs do not hold their shares directly, they are subject to the following additional risks:

. In the event of a dividend or other distribution, if currency exchange rates fluctuate during any period of time when
the depositary cannot convert a foreign currency into dollars, the ADS holder may lose some or all of the value of
the distribution. There can be no assurances that the depositary will be able to convert any currency at a specified
exchange rate or sell any property, rights, shares or other securities at a specified price, or that any of such
transactions can be completed within a specified time period.

y In order to vote at shareholder meetings, ADS holders who are not registered on the books of the depositary are
required to transfer their ADSs for a certain number of days before a shareholders meeting into a blocked account
established for that purpose by the depositary. Any ADSs transferred to this blocked account will not be available
for transfer during that time. ADS holders who are registered on the books of the depositary must give instructions
to the depositary not to transfer their ADSs during this period before the shareholders meeting. ADS holders must
therefore receive voting materials from the depositary sufficiently in advance in order to make these transfers or
give these instructions. There can be no guarantee that ADS holders will receive voting materials in time to instruct
the depositary to vote. It is possible that ADS holders, or persons who hold their ADSs through brokers, dealers or
other third parties, will not have the opportunity to exercise a right to vote at all.

. ADS holders may not receive copies of all reports from us or the depositary. You may have to go to the depositary's
offices to inspect any reports issued.

. We and the depositary may amend or terminate the deposit agreement without the consent of ADS holders in a
manner that could prejudice ADS holders.

12

Item 4. Information on the Company
General

Aventis is a stock corporation (société anonyme) organized under French Commercial Law. According to our by-laws, our corporate
existence shall run through July 17, 2030 except in the event of earlier dissolution or extension by our shareholders. Formed in
December 1999 through the business combination of former pharmaceutical-chemical conglomerates Hoechst of Germany and Rhone-
Poulenc of France, Aventis today is a major pharmaceutical industry player that discovers, develops, manufactures and commercializes
prescription drugs for important therapeutic areas such as oncology, cardiology, diabetes, respiratory/allergy, as well as human vaccines.

Our registered office is at 67917 Strasbourg, France, cedex 9, our telephone number is +33 388 99 11 00. Our principal U.S. office is
Aventis Pharmaceuticals Inc., 300 Somerset Corporate Boulevard, Bridgewater, NJ 08807-2854. Other principal operating subsidiaries
include: Aventis Pharma S.A. in Antony, France, Aventis Pharma Deutschland GmbH in Bad Soden, Germany, and Aventis Pharma Ltd. in
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Tokyo, Japan. Our global human vaccines business Aventis Pasteur, is headquartered in Lyon, France. In western Europe, commercial
operations of the human vaccines business are conducted by Aventis Pasteur MSD, a 50-50 joint venture with Merck & Co.

In 2002, Aventis generated sales of € 17.59 billion, invested € 3.14 billion in research and development and employed approximately
71,000 people worldwide in its core business.

Major corporate developments since the formation of Aventis in 1999

December 15, 1999

Aventis is officially formed following an extraordinary meeting of Rhone-Poulenc shareholders who approved by an overwhelming
majority (97.1%) the final steps to complete the business combination of Hoechst and Rhéne-Poulenc. On December 20, Aventis shares
begin trading under the symbol "AVE" on the Paris and Frankfurt stock exchanges and in the form of American Depositary Shares on the
New York Stock Exchange (NYSE).
May 24, 2000

Aventis holds its first Annual General Meeting, shareholders approve a dividend of € 0.45 per share.
June 23, 2000

Aventis and Millennium Pharmaceuticals sign a major strategic agreement to jointly develop and commercialize anti-inflammatory
drugs. As part of the alliance, Aventis agrees to purchase US$ 250 million in Millennium Pharmaceuticals stock and invest up to US$
200 million in technology transfer agreements.
November 15, 2000

Aventis announces plans to divest the agriculture segment to focus exclusively on pharmaceuticals.
May 2, 2001

Sale of industrial gases affiliate Messer Griesheim GmbH closes.

May 21, 2001

The Annual General Meeting of Shareholders approves € 0.50 per share dividend for fiscal 2000 and elects four employee
representatives to the Supervisory Board.

February 20, 2002

Aventis and Bayer AG sign a non-binding letter of intent to combine their respective global therapeutic proteins activities, Aventis
Behring and Bayer Biological Products, in a new, jointly owned business.

April 3, 2002
Sale of Aventis Animal Nutrition to CVC Capital Partners closes.

13

May 14, 2002

The third Annual General Meeting of Aventis shareholders approves changes in the corporate governance structure of Aventis. A
new, seven-member Management Board is formed consisting of Igor Landau as Chairman, Richard J. Markham and Patrick Langlois as
Vice Chairmen, Frank L. Douglas, Heinz-Werner Meier, Dirk Oldenburg and Thierry Soursac. Jiirgen Dormann and Jean-René Fourtou are
appointed Chairman and Vice Chairman, respectively, of the Aventis Supervisory Board. See "Item 6. Directors, Senior Management and
Employees" for further information.

June 3, 2002
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Sale of Aventis CropScience to Bayer AG closes for an enterprise value of € 7.25 billion. Aventis received total consideration of
around € 5.7 billion in cash and debt deconsolidation for its 76% interest in this business. See "—Non-Core Businesses—Aventis
CropScience," below.

January 31, 2003

Aventis and Bayer end negotiations concerning the formation of a therapeutic proteins joint venture.
February 18, 2003

Aventis and CSL Limited enter into preliminary discussions on a potential acquisition of Aventis Behring.

For information on our principal capital expenditures and divestitures, see "Item 5. Other Material Financial Elements."

The net sales and operating income of Aventis broken down by business segment are presented in Note 26 of the Aventis
Consolidated Financial Statements included in Item 18 of this report.

14

Business Overview

Aventis is a global pharmaceutical company that discovers, develops, manufactures and markets branded prescription drugs and
human vaccines to protect and improve the health of patients around the world. Our therapeutic innovations rank among the leading
treatments for lung and breast cancer, thrombosis, seasonal allergies, diabetes and hypertension.

Our core business comprises our activities in branded prescription drugs and human vaccines as well as our 50% interest in the
animal health joint venture Merial with Merck & Co., and corporate activities. We do not consolidate sales of Merial, however our 50%
interest in its earnings is included under the equity method.

As of 2002, the therapeutic proteins business Aventis Behring is no longer considered "core" as we intend to exit from this business.
Other non-core businesses, i.e. those that we expect to divest in the near future, include Rhodia, Wacker and DyStar. The divestments of
two former non-core businesses, Aventis Animal Nutrition and Aventis CropScience, closed in April and June of 2002, respectively. Both
businesses have been deconsolidated as of their respective divestment closing dates.

Strategy

The vision to which Aventis aspires is to be recognized as a pharmaceutical industry leader — valued by patients and healthcare
providers, sought after as an employer, and respected by the scientific community and by our competitors.

The strategy that we are pursuing to realize this vision and create sustainable value for patients, healthcare professionals, shareholders
and employees centers around products. We want to rapidly develop, launch and market innovative prescription drugs and human vaccines
that not only satisfy unmet medical needs in large patient populations, but also help lower the overall cost of healthcare.

Our strategic priorities have evolved from managing and effecting a successful integration to strengthening and focusing on the core
pharmaceutical business and establishing a track record of achievability. Going forward, our strategic goal is to maintain this successful
track record by delivering sustainable growth in a changing environment. In order to remain one of the fastest-growing multinational
pharmaceutical companies, our strategic imperative is product leadership by discovering, developing and supplying those products that
offer the greatest therapeutic benefit to patients.

Our strategy to achieve our goal of product leadership includes:

. Focusing discovery efforts and development resources on core disease areas to introduce a steady stream of
innovative and value-adding prescription drugs and vaccines

y Aggressively deploying a targeted in-licensing and alliance strategy to supplement organic growth and enhance our
vigorous in-house R&D efforts with high-value, late-stage products
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Maximizing the value of existing and recently launched global brands through commercial investments and by
continually expanding their utility through proactive life-cycle management

. Working to increase our share of sales in the United States and for key strategic brands
Building an industry-leading position in the application of cutting-edge scientific tools
. Recruiting and retaining the best scientists with passion to discover and develop innovative therapies.

As our financial results for 2002 show, our strategy for growth is working. We were one of the fastest-growing multinational
pharmaceutical companies in terms of both sales and earnings in 2002. This is due not least to the performance of our strategic brands,
which now account for 55% of prescription drug sales compared to 47% in 2001. Our sales in the U.S., the world's largest pharmaceutical
market, grew 21% on an activity basis and now represent 39% of our global core business sales. We have succeeded in narrowing the
profitability gap with our peers, having increased gross margin from 73.3% in 2001 to 74.1% in 2002. We intend to close this gap further

by resolutely focusing on the significant remaining growth potential of our currently marketed products.

15

The Organizational Structure of Aventis as of December 31, 2002

Aventis
Core Business Non-Core Business
Prescription Drugs Therapeutic Proteins
Aventis Behring
Human Vaccines :
Aventis Pasteur Clariant(2)
: DyStar
Animal Health ystar(3)
ial(1
Merial(1) Rhodia)
Wacker(5)

50% owned b%/ Aventis, 50% owned by Merck & Co.
11.8% interes owr(ljeg by Aventis.

35% yqterest owne %AVCHUS.‘

25.2% terest owned by Aventis.

49% interest owned by Aventis.

e~
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Major Business Developments in 2002

January
Actonel (2.5 mg once daily risedronate sodium tablets) is approved in Japan for the treatment of osteoporosis.
Aventis Pharma Japan submits a New Drug Application (NDA) for the anti-infective Ketek (telithromycin) for use in adults.
Ketek is launched in Italy and Spain.

March
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Aventis and Coley Pharmaceutical Group expand their existing collaboration to include a drug discovery program to screen and
evaluate second-generation immunomodulatory CpG product candidates for the treatment of asthma and allergic rhinitis.

Aventis Pasteur donates 88.5 million doses of smallpox vaccine to the U.S. government.
April
Delix (ramipril) approved in Germany for use in stroke and heart attack prevention.
Ketek is launched in Brazil.
Allegra (60 mg twice daily) approved in Japan for the treatment of itching associated with dermatological diseases.

Aventis joins forces with the Nelson Mandela Foundation to combat tuberculosis in South Africa in a five-year, € 15 million
agreement.

Aventis and Genta Inc. enter into a worldwide partnership to develop and commercialize Genasense, an oncology drug candidate in
multiple phase II and phase III clinical trials.

An NDA is submitted for Lantus (insulin glargine) in Japan.
Aventis and Vertex announce plans to expand clinical development of the interleukin-1 beta converting enzyme inhibitor pralnacasan.
May

Interim results of a landmark study reported at the Annual Meeting of the American Society of Clinical Oncology (ASCO) suggest
the use of Taxotere in early-stage breast cancer.

The U.S. Food and Drug Administration (FDA) rejects Picovir, for common colds, from ViroPharma and Aventis.
The FDA approves Daptacel, a new acellular pertussis based combination vaccine from Aventis Pasteur.

The FDA approves a new, 35 mg once-weekly dosage strength of Actonel for the prevention and treatment of postmenopausal
osteoporosis.

Actonel (2.5 mg once-daily risedronate sodium tablets) is launched in Japan.

June
Aventis launches its second Horizon program, a worldwide stock purchase plan for employees.
Third annual Aventis R&D Day is held in London and New York.

A European mutual recognition procedure is successfully completed in 13 European countries for Repevax, a booster vaccine for
adults.

July

Aventis terminates enrollment in a global Phase III EXPEDITION study evaluating cariporide in coronary artery bypass graft surgery
patients.

Aventis and Peptor enter into a licensing, development and commercialization agreement for DiaPep277, for the prevention and
treatment of latent autoimmune diabetes in adults and type 1 diabetes.

17

A European mutual recognition procedure is successfully completed in 16 European countries for Viatim, a vaccine that protects
against hepatitis A and typhoid fever.
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August

The FDA accepts for filing the complete response to the agency's June 1, 2001 approvable letter for Ketek tablets (800 mg oral dose
once daily) for the treatment of community-acquired pneumonia (CAP), acute bacterial exacerbation of chronic bronchitis (AECB), and
acute bacterial sinusitis (ABS).

A new ramipril production plant is inaugurated in Germany.

Lantus is launched in the United Kingdom.

Risedronate (Actonel/Optinate) is approved in Sweden for once-a-week use in treating and preventing postmenopausal osteoporosis.
Sweden will now serve as the reference member state for a European Union mutual recognition procedure for risedronate once-a-week.

A New Drug Application (NDA) is filed in Japan for an additional indication of Taxotere in esophageal cancer.

The September 2001 agreement to co-develop and co-promote Picovir (pleconaril) with ViroPharma Incorporated is terminated by
mutual decision of the parties.

Based on the disappointing outcome of Phase II trials, clinical development of the ACE/NEP inhibitor M100,240 in hypertension is
terminated.

September

Ketek (telithromycin) is launched in France.

Aventis announces plans to focus research programs to achieve leadership positions in key disease areas.

The FDA approves Fluzone Preservative-free Pediatric Dose, an influenza virus vaccine from Aventis Pasteur.
October

Aventis and Pfizer affirm commitment to Exubera, and an expanded clinical program is underway.
November

Aventis launches a cash tender offer on all of its bonds exchangeable into Rhodia shares.

Aventis discloses details of most extensive research program on Allegra.

Aventis Pasteur announces plans to increase its industrial capacity with a US$ 150 million investment.

A U.S. District Court grants final approval of a settlement agreement with a class of approximately 100 direct purchasers in the
Cardizem CD antitrust multidistrict litigation.

December
The U.S. FDA approves Taxotere in combination with cisplatin for first-line treatment of non-small-cell lung cancer.
Lantus is granted marketing authorization by the European Commission (EC) for flexible administration at any time of day.

Subsequent to a cash tender offer for all of its 45,211,662 outstanding 3.25% bonds exchangeable into shares of Rhodia, Aventis
acquires 98.6% of the bonds initially issued.

The EU Committee For Proprietary Medicinal Products (CPMP) issues a positive opinion for Lantus administration in children of six
years or above with diabetes.

Actonel 35 mg once-a-week dosing is approved in the EU.

18
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Taxotere receives European approval as first-line treatment for non-small cell lung cancer.
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Aventis receives an approvable letter from the U.S. Food and Drug Administration (FDA) for Ketek tablets for the treatment of acute
exacerbations of chronic bronchitis, acute bacterial sinusitis and community-acquired pneumonia. In the approvable letter, the FDA has
requested additional information and analysis but has not required additional clinical studies before considering further our application for
marketing approval. The FDA will have up to six months to respond after we submit the requested information.

Aventis exercises early redemption rights and acquires the remainder of its bonds exchangeable into shares of Rhodia.
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Key Marketed Products

Prescription Drugs

The following table presents the strategic brands of our prescription drugs business:

Main markets

First served by Sales 2002 Country/Ranking/
Therapeutic area Strategic brand launch Aventis (in € million) Market Share()
Respiratory & Allergy Allegra/Telfast 1996 U.S./Japan/Europe 2,030 U.S.: #2/23%
fexofenadine Latin America, Asia (Allegra)
#5/6% (Allegra-D)
Japan: #2/13.3%
(Allegra)
Nasacort 1997 U.S., Canada, 329 U.S.: #3/11%
triamcinolone France, Germany (Nasacort AQ);
acetonide and Italy #5/3% (Nasacort)
France: #2/22%
Canada: #3/11%
(Nasacort AQ);
#5/3% (Nasacort)
Thrombosis/Cardiology  Lovenox/Clexane 1987 96 countries 1,563 U.S.:#1/86%
enoxaparin sodium worldwide France: #1/55%
Germany: #1/31%
Delix/Tritace 1989 UK, Germany, 923  Germany: #1/15%
ramipril France, Italy, Canada: #1/25%
Canada UK: #2/19%
Oncology Taxotere 1995 U.S., Europe, Japan, 1,261 U.S.: #1/24%
docetaxel Asia France: #2/23%
Japan: #3/12%
Campto(2) 1995 Europe, Asia 241 France: #2/36%
irinotecan Germany: #2/35%
Italy: #2/36%
Metabolism/Diabetes Amaryl 1996 U.S., Europe 578 U.S: #8/4%
glimepiride Germany:#1/25%
Japan: #4/7%
Insuman 1999 Europe, Japan 172 Germany: 25%
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human insulin France: 3%
Austria:17%

Lantus 2000 U.S., Germany, UK 299 U.S.: 9%

insulin glargine Germany: 9%

UK: 3.2%

Arthritis/Osteoporosis Actonel(3) 1999 U.S., Europe, Japan 539 U.S.: #4/10%
risedronate France: #1/29%

Germany: #2/22%

Arava 1998 U.S., Europe Latin 271 Germany: 12%

leflunomide America U.S.: 9%

Anti-infectives Targocid 1986 Italy, Japan, France, 222 Italy: #1/84%
teicoplanin Germany, UK, Japan: #3/15%

Spain and Brazil UK: #1/59%

Tavanic(4) 1998  Europe, Middle 257 Germany: #3/4%

levofloxacin East, Africa, Latin Italy: #9/3%

America Spain: #8/3%

Ketek 2001 Europe, Latin 52 Germany:

telithromycin America #17/1.4%

Italy: #33/0.6%
France: #55/0.4%

Central nervous system Copaxone(5) 1996 Europe 554  Germany: #4/12%
glatiramer acetate Canada: #3/20%
Australia: #2/28%

) Market share percentages and ranking derived from sales figures (IMS Health), except for France (GERS). Data based on one moving annual total (MAT) ending

September 2002,
icensed from Yakult Honsha (not sold by Aventis in the United States or Ja .
% %o(idnm cof(;pera]tjion \ﬁ/llt—}l Proci%r 8tz éam% e Ph%mlﬁceut?cgls; combellned al eg ?‘33 Procter & Gamble and Aventis.
4 icensed from Datichi (not sold by Aventis in the United States or Japang.
5 Marketed in Europe together with Teva Pharmaceutical Industries.
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Respiratory/Allergy

Allegra/Telfast (fexofenadine), the top-selling product of Aventis in 2002, is an effective, fast-acting, non-sedating prescription
antihistamine for the treatment of seasonal allergic rhinitis (SAR or hay fever) and the skin condition chronic idiopathic urticaria (CIU or
hives). Aventis also offers Allegra-D, a combination product with an extended release decongestant for effective non-drowsy relief of
seasonal allergy symptoms, including nasal congestion. In April 2002, Allegra was approved in Japan for the treatment of itching
associated with dermatological diseases. Allegra/Telfast is one of the world's most widely studied antihistamines, with more than four
billion patient days of therapy recorded to date.

Nasacort (triamcinolone acetonide) Nasal Inhaler is indicated for the nasal treatment of seasonal and perennial allergic rhinitis
symptoms in adults and children six years of age and older. Nasacort AQ Nasal Spray is an unscented, water-based metered-dose pump
spray formulation unit containing a microcrystalline suspension of triamcinolone acetonide in an aqueous medium. It is indicated for the
treatment of the nasal symptoms of seasonal and perennial allergic rhinitis in adults and children six years of age and older.

Thrombosis/Cardiology

Lovenox/Clexane (enoxaparin sodium) is the world's leading low-molecular-weight heparin (LMWH) and has the broadest range of
indications of all anticoagulants. Sold as Lovenox in the United States and in France, and as Clexane in most countries in the rest of the
world, this drug has been used to treat more than 108 million patients in 96 countries since its launch in 1987. Lovenox/Clexane is
indicated for the prevention of post-surgical deep vein thrombosis (DVT), to treat and prevent DVT with or without pulmonary embolism,
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to treat unstable angina and non-Q-wave myocardial infarction, and to prevent DVT in critically ill medical patients. Lovenox/Clexane is
the first LMWH marketed in the U.S. for unstable angina and non-Q-wave myocardial infarction. In March 2002, the 5,800 patient
EXCLAIM trial began to study the safety and efficacy of prolonged administration of Lovenox/Clexane versus placebo in preventing blood
clots in acutely ill medical patients. In May 2002, we announced the EXTRACT study to examine the safety and efficacy of
Lovenox/Clexane versus unfractionated heparin in heart attack patients.

Delix/Tritace (ramipril) is an ACE (angiotensin converting enzyme) inhibitor for the treatment of hypertension and congestive heart
failure after myocardial infarction. Delix/Tritace is the best-selling ACE inhibitor outside the U.S. and Japan and is today recognized as
one of the leading treatments in cardiovascular prevention beside statins and acetylsalicylic acid. Delix/Tritace is the only ACE inhibitor
approved for the prevention of stroke, heart attack and cardiovascular death in people at high risk for cardiovascular events. The use of
Delix/Tritace for prevention of cardiovascular events has increased dramatically since 2000 when results of the landmark HOPE study
(Heart Outcomes Prevention Evaluation) were reported. According to a study published in the American Journal of Cardiology in
November and data from over 50,000 heart attack patients included in the MITRA PLUS heart attack registry from 1992-2002,
Delix/Tritace is superior to all other ACE inhibitors in preventing death after myocardial infarction. Delix/Tritace is the market leader in
Germany, France, Italy and Canada. The U.S. rights were sold in 1998.

Oncology

Taxotere (docetaxel) is a chemotherapy agent primarily used to treat metastatic breast cancer and non-small-cell lung cancer in over
86 countries. Launched in 1995, Taxotere is the foundation of our oncology franchise and a standard of care in the treatment of locally
advanced or metastatic breast cancer. Results from the first planned interim analysis of the TAX 316 study presented at the Annual
Meeting of the American Society of Clinical Oncology (ASCO) in May 2002 showed that a Taxotere-based treatment regimen improves
survival and reduces the risk of breast cancer relapse in early-stage breast cancer. Taxotere was approved in early 2000 for second-line use
in treating non-small cell lung cancer (NSCLC) in the U.S. and the EU. Taxotere is also indicated for the treatment of gastric, ovarian, and
head and neck cancer in Japan. In August, a New Drug Application (NDA) was filed in Japan for esophageal cancer. In November, the
FDA approved Taxotere for the first-line treatment of non-small-cell lung cancer in combination with cisplatin. In January 2003, Taxotere
was approved for the same indication in the EU. Taxotere is thus the only drug indicated for previously treated non-small cell lung cancer
as a single agent and for newly diagnosed non-small cell lung cancer in combination with cisplatin.

Campto (irinotecan) is the current standard of treatment for advanced colorectal cancer. Indicated in first-line treatment of advanced
colorectal cancer in combination with 5-fluorouracil (FU) and folinic acid (FA), Campto is also used as second-line treatment of colorectal
cancer in monotherapy. Several studies are underway to evaluate the use of Campto in adjuvant chemotherapy in colorectal cancer,
advanced gastric cancer, small cell lung cancer and non-small-cell lung cancer. Aventis markets Campto, which was first
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launched in 1995 under a license from Yakult Honsha, primarily in Europe, Africa and Asia. We do not market this product in the United
States or Japan.

Diabetes

Lantus (insulin glargine) is a once-daily long-acting human insulin analog for type 1 and type 2 diabetes. Lantus provides 24-hour
basal insulin coverage, with no pronounced peak concentrations through a once-daily injection. The "treat-to-target" campaign is helping
to position Lantus as one of the most effective ways to help patient achieve target A1C levels.

A New Drug Application for Lantus was submitted in Japan in April. Lantus was launched in the UK and Ireland in August 2002 and
the global roll-out of Lantus will continue in 2003. In May 2002, the results of a study were presented at the American Academy of
Clinical Endocrinologists (AACE) annual meeting showing patients treated with Lantus achieved A1C control (< 7% A1C) with fewer
episodes of hypoglycemic symptoms compared with NPH insulin, particularly nocturnal hypoglycemia. In September 2002, two further
clinical studies presented at the annual meeting of the European Association for the Study of Diabetes (EASD) in Budapest supported
previously reported studies in type 2 diabetes which demonstrated that patients uncontrolled with oral anti-diabetic agents achieved an
A1C target below 7% while being associated with a reduced incidence of hypoglycemia versus NPH. In December 2002, Lantus was
granted marketing authorization by the European Commission (EC) for flexible administration at any time of day.

Amaryl (glimepiride) is a once-daily sulfonylurea for the oral treatment of type 2 diabetes as an adjunct to diet and exercise. Amaryl
reduces the body's blood sugar level primarily by helping the body produce more insulin. According to a study presented at 2002 meeting
of the American Diabetes Association (ADA), Amaryl is associated with a reduced risk of hypoglycaemia and less weight gain than other
sulfonylureas. Amaryl is the first oral diabetes drug in its class to receive three indications: either as a monotherapy or in combination with
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insulin or metformin, another oral diabetes treatment, in all 15 EU countries, the U.S., and in more than 23 other countries around the
world.

Insuman (human insulin) is a biosynthetic insulin identical to that produced by the human body and is used for treatment of type 1
and type 2 diabetes. Insuman is marketed throughout Europe, with the largest markets in terms of sales being Germany and Austria. It was
approved in August 2001 in Japan, where it is registered as Isuhuman. Aventis does not sell this product in the United States.

Arthritis/Osteoporosis

Actonel (risedronate sodium) is a novel bisphosphonate approved for treatment and prevention of postmenopausal osteoporosis and
for the treatment of glucocorticoid-induced osteoporosis. It is also approved for treatment of Paget's disease, a rare bone disorder. Actonel
is the only bisphosphonate that has shown rapid clinical vertebral fracture reduction in just one year and has shown sustained fracture
reduction of up to five years. Actonel is being co-developed and co-marketed in partnership with Procter & Gamble Pharmaceuticals
through the Alliance for Better Bone Health. The 5 mg once-daily formulation received U.S. and EU approval in 2000 and is currently
approved in 77 countries worldwide. In Japan, risedronate sodium was approved in January and launched for the treatment of osteoporosis
in May. It is being marketed there jointly through two channels under two brand names, "Actonel 2.5 mg tablets" from Ajinomoto
(manufacturer) and Aventis (distributor) and "Benet 2.5 mg tablets" from Takeda.

Actonel was approved in a 35 mg once-weekly formulation in the U.S. in May and in the European Union in December. Once-a-week
risedronate has also been approved in Argentina, Brazil, Egypt, Guatemala, New Zealand and Switzerland. New data presented at a
meeting of the American Society for Bone and Mineral Research on September 20 showed that a 5 mg dose of Actonel daily significantly
reduced moderate and severe vertebral fracture risk by 70% within one year of treatment in women with postmenopausal osteoporosis.

Arava (leflunomide) is an oral disease-modifying anti-rheumatic drug (DMARD) for first-line treatment of rheumatoid arthritis. It is
the first drug to be indicated to reduce the signs and symptoms of rheumatoid arthritis and to retard structural damage, such as erosions
and joint-space narrowing, as evidenced by X-ray. Two studies presented at the American College of Rheumatology (ACR) 66™M Annual
Meeting in October 2002 demonstrate the consistent efficacy and safety of Arava in treating rheumatoid arthritis. Arava offers once-daily

dosing and can be used in both early and late stages of the disease.
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Anti-Infectives

Ketek (telithromycin), the first of a new class of antibiotics known as the ketolides, was designed to deliver an optimal spectrum of
activity for the first line treatment of upper and lower respiratory tract infections including those caused by resistant pathogens — with less
propensity to induce resistance — and a short treatment regimen.

In Europe, Ketek was approved in July 2001 for the treatment of patients 18 years and older for community-acquired pneumonia
(CAP), mild or moderate; acute exacerbation of chronic bronchitis (AECB); acute sinusitis; and tonsillitis/pharyngitis caused by Group A
beta streptococci, as an alternative when beta lactam antibiotics are not appropriate, in patients 12 years and older. Ketek was launched in
October 2001 in Germany. In 2002, Ketek was launched in Spain, Italy and France and in all the major markets of Latin America. Over
one million patients worldwide have been treated with Ketek since its launch. A New Drug Application (NDA) was filed in January 2002
for Ketek in Japan, the second largest antibiotic market worldwide.

In January 2003, the U.S. Food and Drug Administration (FDA) issued an approvable letter for Kefek for the treatment of acute
exacerbations of chronic bronchitis, acute bacterial sinusitis and community-acquired pneumonia. The FDA has requested additional
information and analysis but has not required additional clinical studies before considering further our application for marketing approval.
The FDA will have up to six months to respond after we submit the requested information.

Targocid (teicoplanin) is an injectable glycopeptide antibiotic for treatment of infections caused by susceptible Gram-positive
bacteria, including those resistant to other antibiotics such as methicillin and cephalosporins.

Tavanic (levofloxacin) is an IV/oral broad-spectrum fluoroquinolone antibiotic in-licensed from Daiichi. This fast-acting bactericidal
antibiotic offers once-daily dosing for the treatment of community acquired pneumonia, acute exacerbations of chronic bronchitis, acute
sinusitis, complicated urinary tract infections and skin and soft-tissue infections. We do not market 7avanic in Japan or the U.S.

Central Nervous System
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Copaxone (glatiramer acetate) is the first non-interferon, non-steroidal agent indicated for reduction of the frequency of relapses in
patients with relapsing-remitting multiple sclerosis (MS). Copaxone has demonstrated continued efficacy in reducing relapse rates over
eight years, and has shown a significant effect on Magnetic Resonance Imaging (MRI) monitored activity and burden of disease.
Copaxone received marketing approval for all EU countries in August 2001. In September 2002, seven-day room temperature Copaxone
was approved across sixteen European countries. In Europe, Copaxone is marketed by Teva Pharmaceutical Industries Ltd. and Aventis. In
North America, Copaxone is marketed by Teva Neuroscience.

Human Vaccines

Aventis Pasteur is a world leader in vaccines, offering the broadest range of products in the industry. With a heritage dating back to
Louis Pasteur, our vaccines unit provided 1.4 billion doses of vaccines in 2002, protecting almost 500 million people against 20 serious
diseases in 150 countries. In terms of sales, we account for nearly one-quarter of the global market for vaccines, which has enjoyed a
compounded annual growth rate of 14% during the past 10 years.

Aventis Pasteur contributed sales of € 1,580 million in 2002, an increase of 10.9% (+16.3% activity variance) over sales of
€ 1,425 million in 2001. The strong growth was due mainly to higher sales in the United States, particularly for pediatric combination
vaccines and adult boosters (tetanus-diphtheria).

Aventis Pasteur holds a leading position in most countries. In the United States, which accounts for 40% of the worldwide vaccines
market, higher sales during the last two years have positioned Aventis Pasteur as one of the top two vaccine companies. In Europe,
commercial operations are conducted by Aventis Pasteur MSD, a 50-50 joint venture between Aventis Pasteur and Merck & Co.,
providing vaccines to 19 countries. Aventis Pasteur MSD, which is accounted for using the equity method, had total net sales of
€ 577 million in 2002 compared to € 556 million in 2001. In emerging countries, which account for 80% of the world population, Aventis
Pasteur has established a leading position, notably in Latin America and increasingly in Asia, where we have been expanding our
presence. We are also very active in donors' markets such as UNICEF and Pan-American Health Organization.
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Leading Brands

Influenza vaccines: Our top-selling products are vaccines against influenza, a field in which we are the leader with nearly 50% of
the world market. Immunization is considered one of the most cost-effective interventions available for preventing influenza. Our principal
products are Vaxigrip, Fluzone and Mutagrip.

Pediatric combination vaccines: The components of these vaccines vary depending on needs in various parts of the world.
Different combinations protect against up to six diseases: diphtheria, tetanus, pertussis (whooping cough), polio, hepatitis B and
Haemophilus influenzae type b (Hib) to protect against meningitis. Our most innovative product is Hexavac, a new vaccine approved in
2000 in Europe and under registration in various international markets. Developed in cooperation with Merck & Co., it is the only fully
liquid pediatric combination vaccine that protects against six diseases. Other principal combinations include Pentacel and Tetravac.

Travelers/endemic area vaccines: This range of products is intended for travelers going to endemic areas, meaning regions with a
constant or periodic occurrence of a disease, as well as for the local populations living in the affected areas. Viatim/Vivaxim, a new
combination vaccine against hepatitis A and typhoid fever, was launched in the United Kingdom in 2001 and is being introduced in other
European countries. Other principal products include Typhim Vi, Avaxim, Verorab, JE-VAX, YF VAX and Stamaril.

Meningitis vaccines: We have three vaccines against meningitis caused by three different pathogens.

. The first is the ActHib vaccine protecting against Haemophilus influenzae type b. This vaccine belongs to our
pediatric combination range.

The second one, a polysaccharide AC vaccine, protects against strains of meningitis present in Africa.

. The third, Menomune, A/C/Y/W135, is a quadrivalent meningococcal combination vaccine that has become
increasingly important as global epidemiology has changed for meningococcal disease over the past decade. This
vaccine has been important in protecting U.S. college students against meningococcal C and Y, which are most
common serogroups causing disease among adolescents and college students. Globally, Menomune has been used
to vaccinate travelers such as pilgrims going to Mecca or to certain African regions/countries where an increase in

serotype W135 has been observed over the past two years.
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Boosters: The tetanus and diphtheria combination (Td) is the prime booster product used throughout the world to "boost"
protection against these diseases. Repevax, commercialized in some European countries, is a booster product that includes an inactivated
polio and pertussis vaccine along with tetanus and diphtheria. Both products can be used for different age groups, from children to adults,
and are integrated into vaccine calendars according to national guidelines and recommendations.

Polio vaccines: Polio vaccines continue to be one of our major growth drivers. The worldwide polio eradication initiative from
WHO and UNICEF has positioned Aventis Pasteur as a global preferred partner with the injectable/inactivated vaccines /POL and Imovax
Polio as well as the Oral Polio Vaccine (OPV), which is still being used in emerging countries. After eradication, the injectable form may
be included in national immunization recommendations for polio vaccination for at least another decade, while the oral polio vaccine may
be removed from immunization calendars. The injectable polio vaccine is becoming a pivotal antigen in new pediatric combinations that
we offer.

Merial

Merial, a 50-50 joint venture with Merck & Co. is the world's leading animal health company dedicated to providing products and
solutions that enhance the health, well-being and performance of a wide variety of animals. The company is also a market leader in the
development of poultry breeding stock. Operational headquarters are located in Duluth, Georgia, U.S. With approximately 6,500
employees in 150 countries, Merial offers a comprehensive line of veterinary pharmaceuticals and vaccines to prevent and treat a wide
range of animal diseases.

Merial's products help veterinarians, food producers, pet owners and governments worldwide to improve and maintain the health of
animals and thereby of humans. In addition, the joint venture participates in the development and implementation of international
agreements on animal health and is especially involved in the development and implementation of efficient epidemiological monitoring
systems.

The product range of Merial includes Frontline (fipronil), their number-one product and the world's best-selling topical anti-parasitic
for the treatment and prevention of fleas and ticks in cats and dogs.

Other significant products include avermectin-based products, led by the paraciticides Ivomec (ivermectin) and Eprinex
(eprinomectin) for the treatment of beef and dairy cattle as well as sheep and swine.
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Research and Development

As an innovation-driven supplier of prescription drugs and human vaccines, Aventis invests substantial human and financial resources
in research and development. In 2002, our research and development spending on prescription drugs and human vaccines totaled
€ 3.14 billion.

Prescription Drugs
Research and development of branded prescription drugs is the responsibility of our Drug Innovation & Approval organization, which

consists of approximately 5,700 people working at four main locations in France, Germany, Japan and the United States. The key
objectives of the global Drug Innovation & Approval function are to:

. Deliver the pipeline
. Increase innovation and productivity and
. Optimize the value of our products

The activities of Drug Innovation & Approval are organized around a value chain that performs time-critical activities in parallel
instead of sequentially, and follows a network-centric approach. Drug discovery is conducted by sites in France, Germany and the U.S.
The sites act as entrepreneurial units responsible for managing the project portfolio of the assigned disease groups from the exploratory
stage to phase Ila clinical testing. This is achieved by the combined efforts of site-based disease groups and expertise from the global
functions Lead Generation and Lead Optimization. Late-stage development and approval is conducted globally, and is managed out of the
Global Drug Development Center in Bridgewater, New Jersey.
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The following global functions support site-based as well as global project teams:

. Lead Generation (LG) works with the disease groups to identify and validate targets, identify and modify leads, and
generate early development compounds. LG is organized into five centers of expertise located at sites in France,
Germany and the U.S. The technology provided by LG is critical to manage the portfolio through phase Ila.

y Lead Optimization (LO) bridges development from the preclinical to the clinical phase. The key objective of this
function is to establish proof of concept in man so that the candidates with the greatest chance of success can be
selected for phase IIb and phase I1I studies. LO comprises four centers of expertise and their scientists work in
project teams at the four sites.

. Product Realization (PR) is responsible for managing late-stage clinical projects worldwide in phase IIb and phase
IIT as well as optimizing the value of strategic brands by delivering new therapeutic indications and commercially
attractive dosage forms. Clinical studies are conducted using state-of-the-art Web-based clinical trial management
and reverse planning tools.

. Global Regulatory Approvals & Marketing Support (GRAMS) interfaces with regulatory agencies and directs
simultaneous submissions of global dossiers to obtain approvals in major markets. State-of-the-art electronic
document management technologies are used to bring drug candidates through the regulatory approval process.
GRAMS also maintains these approvals and ensures surveillance of safety profiles for all Aventis compounds (both
in development and marketed).

New disease area focus announced

In September 2002, we announced plans to focus our research activities on certain key disease areas in which we intend to build
leadership positions. We have decided to reinforce our efforts in the therapeutic areas of oncology, diabetes and thrombosis. In addition,
we will focus our research efforts in areas such as Alzheimer's disease, asthma, coronary heart disease, multiple sclerosis, rheumatoid
arthritis, schizophrenia and chronic viral infections, as we believe these areas will provide opportunities for us to leverage existing in-
house scientific expertise, and to develop innovative therapies which address critical medical needs. In parallel, research will be focused
on the vaccine and immunological approaches currently conducted at Aventis Pasteur. For the anti-bacterial and anti-fungal research
activities, Aventis plans to create a partnership to leverage and further develop existing expertise in this area.

In July, our bone research and development activities located at the Romainville site near Paris, France were transferred to ProSkelia,
a newly created pharmaceutical research and development company
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specializing in bone diseases. ProSkelia's capital is held by U.S. venture capital firm Warburg Pincus (58%) and Aventis (42%). ProSkelia
employs approximately 90 people.

We plan to establish a Business and Technology Center at Romainville, which will be home to the new anti-infectives partnership and
ProSkelia. The new center will provide technology companies with an attractive and competitive infrastructure that caters to their research
and development needs and is expected to create new employment opportunities.

Reinforced alliance strategy

In order to supplement our organic growth and support our principal goal of bringing innovative, new prescription drugs and human
vaccines of high medical importance to the market, we are actively pursuing a targeted in-licensing and technology alliance strategy. We
are also aiming to complement our strengths in select therapeutic areas by entering into co-development and co-commercialization
agreements with biotechnology firms and other pharmaceutical companies. Several promising drug candidates for key therapeutic areas
such as oncology, diabetes and asthma have been added to the portfolio during the last two years. They include:

DiaPep277, a new diabetes therapy that has shown promising results in phase II clinical trials. DiaPep277 is being developed for the
prevention and treatment of latent autoimmune diabetes in adults (LADA) and type 1 diabetes. We entered an exclusive worldwide license
agreement with Peptor Ltd. for this new drug in July.

Genasense, an antisense drug candidate currently in multiple phase II and phase III clinical trials to test its ability to enhance the
effectiveness of chemotherapy in patients with both hematologic cancers and solid tumors. This compound is being developed and
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commercialized jointly by Aventis and Genta Inc.

Alvesco (ciclesonide) is an inhaled corticosteroid for the treatment of asthma. Currently in phase III trials, Alvesco is demonstrating
excellent efficacy without corticosteroid-associated systemic side effects. We are developing A/vesco in collaboration with Altana Pharma
and will co-commercialize the product in the U.S.

Major strategic partnerships include:

Compound Partner Indication

Actonel Procter & Gamble Osteoporosis

Alvesco Altana Pharma Asthma
Anti-inflammatory compounds Inflazyme Asthma

AVE-8062 Ajinomoto Cancer

Campto Yakult Cancer

CpG immunomodulators Coley Asthma and allergic rhinitis
Copaxone Teva Pharmaceuticals Multiple sclerosis
CRF-1 antagonists Neurogen Anxiety/depression
DiaPep277 Peptor Diabetes

Dynepo Transkaryotic Therapies Anemia

Exubera Pfizer Diabetes

Genasense Genta Cancer

Nicotinic agonists Targocept Alzheimer's disease
Pralnacasan Vertex Arthritis (RA and OA)
SERM ProSkelia Bone diseases

Tavanic Daiichi Bacterial infections

In order to increase the productivity of our in-house drug innovation and approval efforts, we leverage external know-how,
technologies and innovation by collaborating on preclinical research, development and technology projects with biotechnology companies,
other pharmaceutical companies and scientific institutions. We currently have more than 300 collaborations with academic institutions and

biotechnology companies worldwide.

26

Major technology alliances include:

Partner Area of collaboration
Affymetrix Gene chips
Celera Genomics data base and Cathepsin S for inflammatory diseases

Incyte Pharmaceuticals
Millennium Pharmaceuticals
PPD Discovery

ProCorde

Human Vaccines

Genomics data base

Inflammatory diseases and technology transfer

Cancer functional genomics
Cardiovascular functional genomics

The research and development efforts of our human vaccines business Aventis Pasteur are focused on developing preventive and

therapeutic vaccines, improving existing vaccines and simplifying administration methods.

The research and development organization of Aventis Pasteur comprises approximately 1,000 scientists located at three research and
development centers in Marcy 1'Etoile, France, Toronto, Canada and Swiftwater, Pennsylvania, U.S. Aventis Pasteur devotes 17% of its
sales to research and development of new vaccines.

Research and development efforts at Aventis Pasteur are currently concentrated on six major programs:

. New pediatric combination vaccines: New combinations incorporating an acellular pertussis valence are in
development to protect children against multiple diseases with a limited number of injections. We are also working
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on a vaccine protecting against five diseases (diphtheria, tetanus, polio, whooping cough and Hib meningitis) for
the U.S. market called Pentacel.

Booster vaccines: These vaccines offer a response to the growing needs of adolescents and adults by extending
protection against diphtheria, tetanus, polio and pertussis, with an increasing incidence of pertussis being noticed in
this population.

Respiratory tract infections: New vaccines are being developed against respiratory viral infections (Respiratory
Syncytial Virus, influenza, etc.) as well as bacterial infections (S. pneumoniae, etc.).

Vaccines for travelers and for endemic zones: Phase I clinical trials are underway for the prevention of Dengue
fever, a major public health problem in Asia and South America.

Blood-borne diseases: ALVAC-HIV vaccine candidates are currently being developed in prophylactic and
therapeutic approaches. In 2003, a prophylactic vaccine is scheduled to begin phase III trials in Thailand. A new
approach with a recombined Tat toxoid protein is in phase I as a therapeutic vaccine.

Therapeutic vaccines for certain types of cancer: Tumor-associated antigens are being used to elicit tumor-
specific responses. The multi-antigen candidate vaccines are targeting melanomas and colorectal cancers (Phase
I/IT).

In addition, we are developing the quadrivalent conjugate vaccine Menactra to protect adolescents and infants
against meningitis caused by a broad range of serogroups of N. meningitidis.

In support of research and development projects to improve the efficacy of its vaccines, Aventis Pasteur also develops new
technologies, e.g. new adjuvants and administration methods, live vectors (viral and bacterial), and genomics-based approaches to identify
target antigens. A number of other targets are being investigated through internal research and development and business development
agreements, giving Aventis Pasteur a very promising pipeline.

Strong scientific and business alliances

Aventis Pasteur has an established international network of collaborations:

Cancer vaccines: Therion (U.S.), Aphton Corporation (U.S.), Ludwig Institute for Cancer Research (U.S.), National
Cancer Institute (U.S.), Karolinska Institute (Sweden), Leiden University (the Netherlands), National Research
Council (Canada).
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Genomics approach: Incyte Pharmaceuticals, Inc. (U.S.), EOS Technologies, Inc. (U.S.), Millennium
Pharmaceuticals, Inc. (U.S.).

Dengue fever vaccine (hemorrhagic fever): Acambis (UK).

New anti-bacterial vaccines based on lipopolysaccharides: National Research Council (Canada), Oxford University
(UK), BioSynth (Italy), University of Stockholm (Sweden).

AIDS vaccines: Pasteur Institute (France), ANRS (France), National Institutes of Health (U.S.), Walter Reed
Institute (U.S.), Eurovac (EU).

In addition to our relationship with Merck & Co., we have long-standing ties with the Pasteur Institute with respect
to certain vaccine research programs.
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Pipeline
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We currently have more than 40 compounds in clinical development, including over 25 in early-stage clinical development and more
than 15 in late-stage development. By taking early data-driven decisions, we want to optimize and prioritize our compound portfolio so as
to increase the success potential and thus the value of our pipeline. In addition, we are actively pursuing attractive in-licensing
opportunities and alliances to strengthen our leading positions in disease areas such as oncology, diabetes, thrombosis and vaccines.

The following charts are a current snapshot of the Aventis pipeline, with the new products set out below having the highest priority
among all our products currently in development. The nature of drug discovery and development is such that not all products can be
expected to fulfill expectations or meet with favorable regulatory response, so it is possible that some projects in clinical development will
not result in marketable products.

Key Compounds in Phase III Clinical Development

Project(1) Disease Status Planned submission(2)
Alvesco (ciclesonide)(3) Asthma Phase IIT 2003 (U.S.)

Cariporide Coronary artery bypass graft surgery Phase IIT 2003

Genasense(4) Cancer Phase 11 2003

Glulisine (1964) Type 1 and 2 diabetes Phase III 2003

Menactra Meningitis (vaccine) Phase III 2004

Pentacel Pediatric combination vaccine Phase IIT 2004 (U.S.)

Exubera(5) Type 1 and 2 diabetes Phase Il  Tbd

ooperation with Altan
ooperation with Genta Inc.

Cooperation with Pfizer.

New chemical/biological entities (NCE/NBE) only.
g gmted States and Eixrope%% Union (except as othérwise noted).
Altana Pharma.

e
GEUIN—

. Alvesco (ciclesonide) — An inhaled corticosteroid for the treatment of asthma, which Aventis is co-developing and
co-promoting in the United States with Altana Pharma. Currently in Phase III trials, ciclesonide is a potentially
important advance in asthma therapy due to its excellent efficacy, low side effects and long duration of action.
Asthma is a growing market with about 20 million patients in the U.S. alone. Aventis is responsible for regulatory
submission in the U.S., which is planned for the second half of 2003.

. Cariporide — A first-in-class heart muscle protectant targeted to reduce the incidence of heart attack and death in
patients undergoing coronary artery bypass surgery. Enrollment in EXPEDITION, a phase III trial to determine the
ability of cariporide to reduce death and myocardial infarction in patients undergoing coronary artery bypass
surgery, was terminated in August 2002.

y Genasense is an antisense drug candidate currently in multiple phase II and phase III clinical trials to test its ability
to enhance the effectiveness of chemotherapy in patients with both hematologic cancers and solid tumors. This
compound is being developed and will be commercialized jointly by Aventis and Genta Inc.

. Glulisine — This fast-acting insulin analog for type 1 and type 2 diabetes is an important compound intended to
broaden the Aventis diabetes portfolio. The international development program for glulisine is designed to achieve
competitive labeling at launch, including flexible mealtime dosing and a pump application for continuous
subcutaneous infusion. The product is on track for regulatory submissions in the U.S. and EU in 2003.

. Menactra — A quadrivalent conjugate vaccine against N. meningitis in adolescents and infants.

. Pentacel — A vaccine protecting against five diseases (diphtheria, tetanus, polio, whooping cough and Hib
meningitis) for the U.S. market.
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. Exubera — A novel approach to delivering insulin in a dry powder formulation by inhalation. Exubera is being
developed for patients with type 1 and type 2 diabetes through a collaboration with Pfizer. Phase III efficacy trials
have been completed and additional studies are underway to strengthen the long-term safety data. Regulatory
filings in the U.S. and in Europe are under review pending more comprehensive data analysis.
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Our early-stage pipeline (phase I/IT) includes the following compounds:

Project Disease

New-generation taxoids

Flavopiridol
AVE-8062
ALVAC-CEA vaccine
ALVAC-gp100 vaccine
ALVAC-HIV vaccine
RSV vaccine
Pralnacasan
AVE-7688

HP-184

NVI1FGF

Teriflunomide

Anti-inflammatory compounds

DiaPep277

Antiobesics

Guanylate cyclase activators

100,907
CRF-1 antagonists
SERM 3471

Factor Xa inhibitors

https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm

Cancer

Cancer

Cancer

Colorectal tumors
Melanoma

HIV

Respiratory viral infections
Arthritis

Hypertension

Spinal cord injury
Peripheral vascular disease
Multiple sclerosis

Asthma

Diabetes

Obesity

Angina

Sleep disorders
Depression/anxiety
Postmenopausal osteoporosis
Thrombosis

Two new-generation taxoids acting as chemotherapy agents have demonstrated a broad spectrum of antitumor

activity in taxoid-resistant tumor cell lines. The safety profile of these novel cytotoxics appears similar to that of
Taxotere. Phase 11 studies are underway.

Flavopiridol — This innovative chemotherapeutic agent inhibits cyclin-dependent kinases through cell cycle arrest
and cell death. Flavopiridol has demonstrated synergistic effects in combination with other cytotoxic agents and has
also shown antitumor activity in early clinical studies. Aventis is initiating combination trials for flavopiridol with
the chemotherapy agents Taxotere targeting lung cancer and Campto targeting colon cancer.

AVE-8062 is a novel compound for the treatment of cancer, which has demonstrated its potential efficacy in
attacking tumor cells by cutting off a tumor's vital supply of blood. The worldwide rights to develop, manufacture
and market AVE-8062 have been licensed to Aventis by Ajinomoto Co. Inc. of Japan.

ALVAC-CEA, a therapeutic vaccine for colorectal cancer, is designed to induce T-cell and antibody responses
directed against specific cancer cells bearing the tumor-associated antigen CEA. Phase I studies in patients with
advanced colorectal cancer have demonstrated immune responses generated against CEA, and disease stabilization
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was observed in one-third of the patients studied over a two-year period. A second-generation vaccine is intended
to target multiple antigens.

30

Pralnacasan, a novel anti-inflammatory drug candidate has completed a phase II proof-of-mechanism trial in
rheumatoid arthritis which demonstrated its ability to inhibit key mediators of joint inflammation and destruction by
a novel mechanism of action. It has advanced into phase IIb. Proof-of-concept studies in osteoarthrits began in late
2002. Pralnacasan is being developed in cooperation with Vertex Pharmaceuticals Inc.

AVE-7688, a new compound for the treatment of hypertension and congestive heart failure is currently in phase I.

HP-184 for improving function in chronic spinal cord injury. Data from preclinical trials have indicated improved
nerve conduction and ambulation and Aventis expects that this compound will reduce neuropathic pain in patients.

NVI1FGEF is a proprietary plasmid-based gene therapy that offers an innovative approach to induce the formation of
new blood vessels. This compound is designed to help people who might otherwise face limb amputation due to
lack of blood supply to the legs. Data from a phase I study demonstrated significant improvement in blood flow,
healing of ulcerations, increasing skin oxygenation and pain reduction as well as formation of new blood vessels in
arteriograms. Phase II trials are in progress.

Teriflunomide is an orally active immunomodulator that is being developed for the treatment of multiple sclerosis.

Anti-inflammatory compounds for asthma are currently in phase I/Ila, and have demonstrated high potency and a
good pharmacokinetic profile. This new class of non-corticosteroid oral anti-inflammatory agents is being
developed in cooperation with Inflazyme.

Anti-obesity drug candidates are currently in phase I trials.

Guanylate cyclase activators for the treatment of angina pectoris are currently in phase I to study their ability to
relax blood vessels.

100,907 is a novel therapy for treatment of sleep disorders. As a selective serotonin (5-HT2a) antagonist, 100,907
demonstrated benefit in a recently completed phase I study. While sleep-inducing drugs often lead to tolerance and
"rebound" effects during the night, 100,907 could reduce the number of night-time awakenings. Phase I1a proof-of-
concept studies are in progress.

CRF-1 antagonists for the treatment of depression and anxiety are being developed in cooperation with Neurogen
Corp.

SERM 3471 is a selective estrogen receptor modulator for the treatment and prevention of post-menopausal
osteoporosis in cooperation with ProSkelia.

Factor Xa inhibitors are novel agents for the treatment and prevention of arterial and venous thrombosis that very
selectively inhibit the plasma coagulation Factor Xa. This new generation of agents offers the potential to inhibit
coagulation without the unwanted side effect of bleeding often observed with other antithrombotics.

In addition to these primary development projects, several major line extensions are in clinical development. Line extensions are
important elements of our growth, since many of our products are still in the early stages of their life cycle. We believe products such as
Lovenox, Taxotere, Lantus and Actonel have significant growth potential ahead of them, and successful additional indications,
formulations, market entries and line extensions would expand the breadth and depth of these products.
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Product

Indication

Planned submission

Allegra

Campto

Ketek

Lovenox

Taxotere

Perennial allergic rhinitis
Allegra-D once-daily
Orally disintegrating tablet
Asthma

Gastric cancer

Colorectal cancer adjuvant
Pediatric use

Deep vein thrombosis prophylaxis
ST-elevated heart attack
Gastric cancer

Adjuvant breast cancer

Prostate cancer

2003 (U.S.)
2003 (U.S.)
2003 (U.S.)
2004 (U.S.)
2003 (EU)
2004 (EU)
2004 (U.S./EU)
2003 (Japan)
2004 (U.S./EU)
2003 (U.S./EU)
2003 (U.S./EU)

2003 (U.S./EU)

Neoadjuvant head & neck cancer 2004 (U.S./EU)
Regulatory achievements in 2002/3
Product Indication Achievements
Actonel (NCE) Osteoporosis Approved in Japan (January)
Actonel (LE) Once-a week dosing Approved in the U.S. (May); EU
(December)
Allegra (LE) Skin disease Approved in Japan (April)
Pediatric tablets Submitted in the UK (EU-RMS) (March)
Pediatric exclusivity Approved in the U.S. (January 2003)
Daptacel Diphtheria, tetanus and pertussis vaccine Approved in the U.S. (May)
Fluzone Preservative-free Pediatric dose influenza vaccine Approved in the U.S. (September)
Ketek (NCE) Respiratory tract infections Submitted in Japan (January); FDA
approvable letter (January 2003)
Lantus (NCE) Diabetes Submitted in Japan (April)
Lantus (LE) Flexible dosing Submitted in the EU/U.S. (June);
approved in the EU (December)
Lantus (LE) Pediatrics Submitted in the EU (June)
Taxotere (LE) 15t line NSCLC Submitted in the EU/U.S. (February)
Approved in the U.S. (November) and
the EU (January 2003)
Esophageal cancer Submitted in Japan (August)
Repevax Diphtheria, tetanus, pertussis, polio vaccine Approved in the EU (June)
Viatim Typhoid fever and hepatitis A vaccine Approved in the EU (July)

EU-RMS = European Union Reference Member State for Mutual Recognition Procedure

NCE = New Chemical Entity

LE = Line Extension

NSCLC = Non-small-cell lung cancer
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Geographic Markets

We generate the majority of our sales in the world's four largest pharmaceutical markets — the United States, France, Germany and
Japan. In 2002, these countries accounted for 63.5% of core business sales compared to 61.9% in 2001.

The United States, which is the world's largest pharmaceutical market, accounted for 39% of our core business sales in 2002 versus
36% in 2001. In 2002, Aventis was the largest research-based pharmaceutical company in both France and Germany. In Japan, we are
aiming to establish Aventis as one of the leading non-domestic pharmaceutical companies.

With a presence in more than 100 countries, Aventis is well-positioned in other important areas of the world to meet the growing
needs of patients for innovative therapeutic and preventive healthcare solutions.

. In Europe, which accounts for a 23% share of the global pharmaceutical market, Aventis is the third-largest
pharmaceutical company. We have a very strong commercial, manufacturing and research presence in the region,
particularly in France, Germany, the United Kingdom and Italy.

y Aventis has sales and production operations throughout Asia-Pacific. In Japan, which is the world's second-largest
national pharmaceutical market, we are aiming to expand by pursuing key regulatory filings, new indications and
line extension approvals for our strategic brands. In 2002, we submitted New Drug Applications for Ketek and
Lantus. In addition, Taxotere was submitted for approval in esophageal cancer. Actonel was approved and launched
in Japan in 2002 and A/legra was approved and launched for itching associated with certain skin diseases. In early
2003, Lovenox will be submitted in Japan for the prevention of deep-vein thrombosis.

. In Latin America, Aventis is structured into four geographic areas: Brazil, Mexico, Southern Cone and CANAM,
which encompasses the Andean region, Central America, and Caribbean countries. The regional headquarters of
Aventis in Latin America are in Sdo Paulo, Brazil. Business is supported by industrial sites located in Mexico,
Brazil, Argentina, Venezuela and Guatemala. In terms of sales, Mexico ranks seventh and Brazil tenth in the top ten
Aventis countries.

Aventis Core Businesses — Sales by Country(1)

YTD YTD Activity Structure
2002 2001 variance(2) variance

(in € million)

United States 6,859 5,964 21.4%

France 2,295 2,245 4.7% -2.3%
Germany 1,086 1,058 2.9% -0.3%
Japan 923 987 2.7% -1.5%
Italy 628 586 7.2%

United Kingdom 448 373 21.4%

Mexico 396 416 3.6%

Canada 387 371 11.4%

Spain 328 312 5.5% -0.4%
Brazil 287 349 4.3%

Subtotal 13,639 12,663 13.1% -0.6%
in % of total 77.5 76.4

Other countries 3,952 3,912 6.9% 1.8%

Total Net Sales 17,591 16,576 11.6%
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For a comprehensive breakdown of our group sales by geographic region, we refer you to Note 26 to the Aventis Consolidated
Financial Statements included at Item 18 of this report.
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Marketing and Distribution

Aventis has a global sales force of nearly 20,000, including approximately 4,400 representatives in the United States. These
representatives present the therapeutic and economic benefits of our products to physicians, pharmacists, hospitals, insurance groups,
managed care organizations and other customers.

During 2002, we successfully implemented initiatives to maximize the commercial value of our global strategic brands by
fundamentally changing the way we manage their launch and life cycle. Cross-functional teams of business leaders from key countries
jointly develop ambitious, locally driven global brand plan strategies aimed at achieving higher peak sales for our key strategic brands. By
deploying more rigorous forecasting models based on data from systematic market research, we aim to proactively shape the market and
our products.

In order to enhance interactions between Aventis representatives and physicians, we are making use of virtual detailing and Web-
enabled videoconferencing, for example via iPhysician.Net. Virtual detailing technologies are being deployed to increase the quality and
efficacy of communications with physicians.

In the United States, certain products such as the seasonal allergy drug Allegra and the flu vaccine Fluzone are also marketed directly
to consumers by way of television, newspaper and magazine advertising.

Aventis operates the e-commerce site VaccineShoppe (www.vaccineshoppe.com) in the U.S., which offers healthcare professionals
the opportunity to go online for secure, automated product ordering. The site features immediate pricing confirmation and order-tracking
functions as well as complete prescribing information for all Aventis vaccines and products.

While seasonality does not impact the core pharmaceutical business significantly, sales of individual products such as the allergy drug
Allegra/Telfast and flu vaccines may reflect seasonal fluctuations in demand. In the northern hemisphere, for example, approximately 80%
to 85% of flu vaccine sales are generated between August and November.

Although specific distribution patterns vary by country, Aventis generally sells its prescription drugs primarily to wholesale drug
distributors, independent and chain retail drug outlets, physicians, hospitals, clinics, managed care organizations and government
institutions.

Aventis also pursues co-promotion/co-marketing opportunities with other companies when economically attractive. Major
arrangements currently include an agreement with Procter & Gamble for the osteoporosis drug Actonel, with Teva Pharmaceuticals for the
multiple sclerosis drug Copaxone, with Yakult for Campto, and with Daiichi for Tavanic.

Competition

Aventis operates in a global environment in which our pharmaceutical products compete primarily against other branded, patented
drugs from large national and international competitors. However, we may also face competition, sometimes significant, from generic
prescription products, which typically enter the market as patent protection and regulatory exclusivity expire, but they may also gain entry
to the market through successfully challenging patents of the innovator company. Aventis also can be subject to competition from over-
the-counter and behind-the-counter products, i.e. drugs available without a prescription but only dispensable by a trained pharmacist. This
is often the case when, for example, a significant competing prescription drug switches to over-the-counter status, or a competing U.S.
prescription product might be sold behind-the-counter in another country while our product is sold by prescription there.

Another competitive issue facing pharmaceutical manufacturers is the increasing prevalence of parallel trade, which takes place when
drugs sold abroad under the same trade name as in the domestic market are then imported into the home market by parallel traders, who
repackage and resize the original branded product. The rationale for parallel imports lies in economic advantages arising from different
prices for the drugs due to different sales costs, market conditions (e.g. intermediate trading stages) and tax rates or because of national
price fixing arrangements. Although for the past few years parallel trade had been traditionally confined to some markets within the

https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm Mylan Ex.1068

Mylan v. Sanofi - IPR2018-01670

33/206



5/2/2018 https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm

European Union, there are signs that it is now taking a foothold in several other regions including South Africa, the Philippines, India,
Russia and Israel, and is expanding into eastern Europe under the EU Enlargement program.

The global pharmaceutical industry, which is highly fragmented, is undergoing a process of consolidation worldwide, driven by rising
research and development costs for new therapies, healthcare cost-containment efforts and the desire to achieve synergies and economies

of scale. The ten leading
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producers account for about 46% of the market, with no single company estimated to account for more than 8% of total global
pharmaceutical sales in 2002. Individual companies may have much higher market shares in specific countries or within a targeted
therapeutic area. Our principal competitors are other international research-based pharmaceutical companies, particularly AstraZeneca,
Bristol Myers Squibb, Eli Lilly, GlaxoSmithKline, Merck & Co., Novartis, Pfizer, Pharmacia, Roche, Sanofi-Synthélabo and Wyeth. In the
human vaccines business, four main players control approximately 85% of the vaccine market: Wyeth, GlaxoSmithKline, Merck & Co.
and Aventis Pasteur, each of which holds a roughly equivalent market share.

Regulation

The pharmaceutical industry is highly regulated. Government laws and regulations control testing, approval, manufacturing, labeling
and marketing. Significant clinical trials must be conducted to establish for the satisfaction of regulatory authorities that proposed new
products are safe and effective. Monitoring of adverse reaction reports continues after approval to assess a drug's continued safety.
Regulatory authorities in many countries establish prices for many products. These requirements — which vary according to product and
the jurisdiction concerned — are significant factors in determining whether a compound can be developed into a marketable product and in
which markets it can be sold.

Product Regulation

Prescription pharmaceuticals must receive regulatory approval before they can be marketed in individual countries. The regulatory
requirements follow stringent standards that vary among different countries. In general, before a drug can qualify for marketing approval, a
registration dossier must be submitted to a regulatory authority for review and evaluation. The registration dossier principally contains
detailed information about the safety and efficacy of a new medication. It also provides details about the manufacturing process, the
proposed production facility and information to be provided to patients. The registration process can last from a few months to several
years and depends, among other things, on the jurisdiction in which the review takes place, the nature of the medication under review, the
quality of the submitted data and the efficiency of the review procedure.

If a drug meets the approval requirements, a regulatory authority may grant a product license for marketing. After the product launch
and during marketing, the manufacturer monitors for potential adverse reactions and reports information as appropriate to the relevant
regulatory authorities.

The process of developing a pharmaceutical product from discovery through testing, registration and initial product launch typically
takes 10 to 15 years and, according to recent research by the Tufts Center for Drug Development, exceeds US$ 800 million. There are
three phases to clinical testing of unapproved new compounds in humans:

. Phase I involves the first trial of a new compound in humans. The focus at this phase is an assessment of clinical
safety, tolerability, and metabolic and pharmacologic properties. Testing generally is performed in a small number
of human volunteers.

° Phase II trials are controlled clinical studies that test the safety and efficacy of the compound in several hundred
patients with the targeted disease. The goals of this phase include determining the appropriate dose(s) for further
testing and evaluating potential study endpoints, as well as identifying common side effects and risks that may be
associated with the drug.

. Phase III trials establish safety and effectiveness for regulatory approval for indicated uses and to evaluate overall
benefit-risk relationship. These studies usually include from several hundred to several thousand people.
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The results of these clinical trials are then submitted to appropriate regulatory authorities with the objective of obtaining approval to
sell the drug. After approval and commercial launch, additional clinical trials may be conducted to further evaluate the safety and efficacy
of the products in large patient groups and to investigate potential new applications.

The principal regulatory authority in the United States is the Food and Drug Administration (FDA), which administers and executes
requirements covering the testing, approval, safety, effectiveness,
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manufacturing, labeling and marketing of prescription pharmaceuticals. Pharmaceutical companies and the FDA follow careful scientific
procedures to evaluate drug safety at four distinct stages:

L. Preclinical safety assessment

2. Pre-approval safety assessment in humans (clinical trials)

3. Safety assessment during FDA regulatory review (usually completed in 10 to 12 months)
4. Postmarketing safety surveillance

In the European Union, there are two procedures for granting marketing authorization:

The centralized procedure is compulsory for medicinal products derived from biotechnology and is also available at
the request of companies for other innovative products including all new active ingredients. In the centralized
procedure the license application is submitted directly to the European Agency for the Evaluation of Medicinal
Products (EMEA), in London. After assessing the application, as a rule within the stipulated 210 days the
Committee for Proprietary Medicinal Products (CPMP) votes on its acceptance or rejection. Within a further

90 days the European Commission takes a final binding decision. During the decision-making process a Member
State can oppose the decision. Approval via the centralized procedure is valid through the European Union without
further action and the drug may be marketed within all EU member states.

. The Mutual Recognition Procedure operates by having one country carry out the primary evaluation of a new
compound. The other EU member states then have 90 days to decide if they accept or reject the decision made by
the reference member state. If the countries do not follow the decision of the reference country, then the process can
be referred to the CPMP and will be reviewed there as in the centralized procedure. The European Commission
makes the formal decision based on this evaluation. Taking into account the Commission's decision, each member
state will individually make a decision with respect to the application, which may or may not be consistent with the
Commission's decision.

In Japan, although the Japanese regulatory authorities now recognize foreign clinical data developed outside of Japan, we still face
two particular challenges that make the approval process sometimes difficult for drugs developed outside of Japan. First, the Japanese
regulatory authorities request so-called "bridging studies" to verify that foreign clinical data is applicable to Japanese patients. Second, the
Japanese authorities require the tests to determine appropriate dosages for Japanese patients be conducted on Japanese patient volunteers.
Due to these requests, delays of two or three years in introducing a drug developed outside Japan to the Japanese market are possible.

In recent years, efforts have been made between the European Union, the United States and Japan to achieve shorter development and
registration times for medicinal products by harmonizing the individual requirements of the three regions. The process is called the
International Conference on Harmonization. For the foreseeable future, however, approval must be obtained in each market.

Price Controls

In most markets in which Aventis operates, governments exercise some degree of control over pharmaceutical prices. The nature of
these controls and their effect on the pharmaceutical industry vary greatly from country to country. In recent years, national healthcare
reimbursement policies have become more stringent in a number of countries in which we do business as part of an overall effort to reduce
the cost of healthcare. Different methods are applied to both the demand and supply side to control pharmaceutical costs, such as reference
pricing, patient co-payment requirements, reimbursement limitations and volume containment measures.
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We believe that the governments in markets important to our businesses will continue to enact measures in the future aimed at
reducing the cost of pharmaceutical products to the public. It cannot be predicted with certainty what future effects the various
pharmaceutical price control efforts will have on our pharmaceutical business. These efforts could have significant adverse consequences
for the pharmaceutical industry as a whole and consequently, also for Aventis. Increasing budgeting and price controls, the inclusion of
patent-protected drugs in fixed price systems and approved drug lists and other similar measures may continue to occur in the future.

United States. In the United States, Medicaid, Medicare and other healthcare programs govern provider reimbursement levels in
many cases. The Medicaid program requires that pharmaceutical manufacturers pay
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rebates to individual states on Medicaid reimbursed pharmaceutical products so that the Medicaid program receives the manufacturer's
"Best price." U.S. federal and state governments are actively seeking ways to reduce the costs of pharmaceutical products paid for with
federal and state funds. Further attempts to reform Medicaid/Medicare can be expected to shift public sector beneficiaries from traditional
fee-for-service coverage into managed care plans.

France. 1In France, the government regulates prices on new prescription pharmaceutical products and price increases on existing
drugs. In 2002, the French government introduced another new set of healthcare reforms known as the "Mattei Plan." This plan is aimed at
redefining reimbursement conditions and criteria for the pricing of pharmaceutical products through the Drug Pricing Committee, and
encouraging generic drug development. In June 2002, French doctors and health insurers reached an agreement under which doctors were
given an incentive to prescribe by international non-proprietary names (INN). A new reference pricing system is to be introduced in
France in July 2003 under which the government will reimburse off-patent products only up to a certain level with patients paying the
remainder. In addition, the French health ministry has proposed to delist several hundreds products of "insufficient" medical benefit. In
return, the government introduced the principle of a "fast-track" procedure to set prices and provide reimbursement for new innovative
drugs. This measure could extend by many months the commercialization duration under patent.

Japan. The Ministry for Health, Labor and Welfare ("MHLW") controls the pricing of pharmaceutical products in Japan. The
MHLW determines the drug reimbursement price paid by the National Health Institute ("NHI") to medical institutions. The NHI drug
reimbursement price is determined for each prescription drug by the MHLW. The price of a new drug is based on the daily price of
comparable drugs, with certain premiums added as necessary. Since the price at which medical institutions purchase drugs can be set at a
price lower than the reimbursement price through negotiation with wholesalers, a gap may exist between the selling price and the NHI
drug price. Periodically, the MHLW carries out a revision of drug reimbursement prices aimed at bringing NHI prices closer to the market
prices.

Germany. Since the late 1980s the German government has imposed a wide range of supply- and demand-side restrictions intended
to curb the level of overall spending on pharmaceuticals. A reference pricing system that requires patients to pay the difference between
the actual price of the prescribed drug and the reference price has been in existence since 1989. In practice, patients are not generally
willing to pay the difference. As a result, pharmaceutical companies face the decision either to adopt the reimbursement price or risk a
substantial drop in prescriptions. Since 1993, all prescription drugs have been subject to patient co-payments that depend on the pack size.
In order to restrict the prescribing practices of physicians, prescription drug budgets for physicians were in effect from 1993 through the
end of 2001. Physicians were penalized if they exceeded their budgets. New legislation replacing these budgets requires the negotiation of
pharmaceutical expenditures between the Institutes of Statutory Health Insurance (SHI) and the National Association of SHI-accredited
Physicians, and individual prescription limits for physicians. The objectives of the legislation include an increase in the prescribing of
generic and imported drugs. In addition, sickness funds and pharmacists have agreed on a quota for sales of imported pharmaceuticals
(parallel imports) of 5.5% of the German market for 2002, which will increase to 7% in 2003. To encourage greater use of generics,
generic substitution by pharmacists, commonly referred to as the aut-idem law, was introduced in February 2002. Under healthcare
legislation that came into effect on January 1, 2003, pharmaceutical companies are required to provide a 6% rebate on innovative
medicines which are not covered by pharmacy substitution or reference pricing but are reimbursed by the statutory health insurance.

Italy. A series of cost-cutting initiatives were introduced in Italy in 2002, including the introduction of a reference pricing system
and a 5% pharmaceutical price cut. A new reimbursement system, which will set maximum reimbursement limits by therapeutic class, is
expected to take effect in January 2003. Under the new system, government reimbursements will be set at a level determined by the Health
Ministry's Pharmaceutical Committee (CUF) based on sales by defined daily dose for all active ingredients. Products priced at levels
above the reference prices will no longer be reimbursed unless their prices are cut. The maximum price reduction per product has been set
at 13%.

United Kingdom. The Department of Health has power, now contained in the Health Act 1999, to limit prices of pharmaceuticals
and control the profits of pharmaceutical companies. Against this background, a voluntary agreement called the Pharmaceutical Price
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Regulation Scheme (PPRS) has been concluded between the industry association and the Department of Health. Within a framework
relating to profit (as defined), manufacturers are free to set initial prices but restricted in making subsequent price changes. The current
form of the PPRS runs from 1999 to 2004. The National Institute for Clinical Excellence (NICE) is empowered
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to issue guidelines in relation to therapeutic areas and guidance on the clinical effectiveness and cost effectiveness of particular treatments.
Guidance by NICE influences the extent to which supply of the product is financed within the National Health Service.

Intellectual Property

Aventis invested € 3.14 billion in core business R&D activities in 2002, and we are committed to rigorously protecting the value of
the intellectual property associated with these activities.

Intellectual property includes patents, trademarks, registered designs and copyrights as well as all of the inventions and innovations of
significant commercial value which arise from our drug discovery, development, manufacturing, marketing and other business activities.

Aventis has obtained patents covering our important pharmaceutical products in major markets and we intend to secure patent
protection for products currently under development. We routinely monitor the activities of our competitors relating to our intellectual
property, and we intend to enforce our intellectual property rights as necessary.

In the United States, the Hatch-Waxman Act of 1984 significantly influences the effectiveness of regulatory protection for
prescription drugs (other than biological products). This Act assures that a newly approved drug or indication benefits from a statutory
period of exclusivity (five years for a new drug and three years for a new indication for an existing drug) during which the U.S. Food and
Drug Administration (FDA) will not grant marketing approval to generic competitors, even in the absence of patent protection on the
original product. However, the expiration of the five-year exclusivity period does not reduce any patent protection that may otherwise
apply. The same Act, however, has greatly accelerated the approval process for generic competitors using the same active ingredients once
the statutory exclusivity (also referred to as "data exclusivity") has expired. The Act may actually encourage more aggressive legal
challenges to the patent protection of the original products.

Our portfolio of strategic brands sold in the United States is subject to the overlapping provisions of patent protection and Hatch-
Waxman "data exclusivity." These products may be subject to increased risk of competition from generics approved by the FDA. In
particular, "data exclusivity" has expired with respect to a number of our products, including some strategic brands, and applications for
approval of generic versions have been, or at any time can be, filed by third parties. The following is a description of U.S. patent and "data
exclusivity" coverage of our strategic brands sold in the United States:

Actonel (risedronate sodium)

Procter & Gamble holds the New Drug Application (NDA) for Actonel that was filed with the FDA. The U.S. patent claiming the
active ingredient, risedronate sodium, as a compound expires in December 2013, and patents covering different formulations expire in
2017 and 2018. This drug has non-patent "data exclusivity" as a new chemical entity until March 2003 and non-patent "data exclusivity"
covering various indications that expires in April 2003.

Allegra/Telfast (fexofenadine)

Aventis Pharmaceuticals Inc., the U.S. pharmaceutical business of Aventis, filed patent infringement lawsuits against Barr
Laboratories, Inc., in August and September of 2001 and in January 2002 after Barr filed Abbreviated New Drug Applications (ANDAs)
seeking authorization to produce and market a generic version of fexofenadine HCI 60 mg capsules, 30, 60 and 180 mg tablets of
fexofenadine HCl, and Allegra-D. In addition, Aventis Pharmaceuticals Inc. filed a patent infringement lawsuit against Impax Laboratories
in March 2002 after Impax filed an ANDA for a generic version of Allegra-D. In the U.S., Aventis holds multiple method of use,
formulation, process and composition patents with respect to Allegra. Under applicable federal law, marketing of FDA-approved generic
fexofenadine HCI capsules or tablets or Allegra-D may not commence unless and until a decision favorable to a generic challenger is
rendered in the patent litigation or until 30 months have elapsed, whichever comes first. Regulatory exclusivity for tablet formulations of
Allegra expires in the third quarter of 2003. In late 2002 and early 2003, three other generic companies filed ANDAs for Allegra products.
API has either brought a patent infringement lawsuit or is evaluating its legal options with respect to these additional filings.

Amaryl (glimepiride)
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Non-patent "data exclusivity" for Amaryl expired in November 2000, but the U.S. patent claiming the active ingredient, glimepiride,
as a compound does not expire until April 2005.

38

Arava (leflunomide)
Arava has non-patent "data exclusivity" as a new chemical entity until September 2003.
Lantus (insulin glargine)

Lantus has non-patent "data exclusivity" until October 2005 (extended from April 2005 due to pediatric exclusivity). The patent
claiming the active ingredient, insulin glargine, as a compound does not expire until March 2015.

Lovenox/Clexane (enoxaparin sodium)

Non-patent "data exclusivity" for Lovenox/Clexane as a new chemical entity expired in March 1998. This product currently has non-
patent "data exclusivity" covering one indication that expires in late 2003. Aventis holds two U.S. patents relating to Lovenox/Clexane that
expire in 2004 and 2012, respectively.

Nasacort (triamcinolone acetonide)

Nasacort currently has a method of treatment patent expiring in 2007 and Nasacort AQ currently has two formulation patents
expiring in 2016. At the present time, this product no longer benefits from non-patent "data exclusivity."

Taxotere (docetaxel)

Non-patent "data exclusivity" for Taxotere as a new chemical entity expired in May 2001. The U.S. patent claiming the active
ingredient, docetaxel, as a compound expires in May 2010, and a number of other U.S. patents covering this drug do not expire until
between 2012 and 2013. In addition, non-patent "data exclusivity" covering one indication expired in December 2002.

Delix/Tritace (ramipril)

Aventis does not market Delix/Tritace in the United States. In the largest markets for this drug, patents claiming the active ingredient,
ramipril, as a compound expire in Germany and Great Britain in 2004, in France in 2006 and in Italy in 2010. Aventis holds other patents
in certain of these countries that expire between 2005 and 2008. In Canada, the patent claiming the active ingredient as a compound
expires in 2018. However, an application for a generic version of Delix/Tritace, which challenges this patent, has been submitted to
Canadian regulatory authorities. In addition, an ANDA for a generic has been filed in the U.S., where Aventis manufactures ramipril for
the U.S. marketer. If this or any other ANDA for a generic ramipril is approved in the U.S., it could negatively affect Aventis' revenues
from manufacturing the product for U.S. distribution.
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Property, Plant & Equipment

Our principal production plants and manufacturing facilities are located in France, Germany, the United States, the UK, Italy and
Singapore.

The global Industrial Operations function of Aventis, which supplies approximately 450 brands in 29,000 presentation forms, consists
of a network of roughly 55 sites in about 30 countries.

In 2002, Industrial Operations introduced several new initiatives to support the product leadership strategy of Aventis, to align its
processes with those of DI&A and Commercial Operations and to differentiate and focus the plant network on strategic and non-strategic
brands. As a result, a new product organization and site network structure have been established; the implementation of this site network
concept began in 2002.
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Headquartered in Frankfurt, Germany, Industrial Operations comprises:

. Active Pharmaceutical Ingredient (API) Operations, which is responsible for global production, process
development and bulk sales of active pharmaceutical ingredients. API employs around 6,500 people in nine
countries. The products of API cover 80% of our global demand for active ingredients. API produces more than
300 different active ingredients. Currently, there are 13 Production sites and five Process Development sites.

* Drug Product (DP) Operations, which is responsible for global manufacturing of drug products. DP Operations is
divided in the regions North America, France, Germany, North and South Europe, International, Japan and Latin
America.

. Global Quality and EHS looks after quality issues at Industrial Operations as well as all environment safety and

health issues of Aventis.
. Global Purchasing provides purchasing services for Aventis.
Our major Active Pharmaceutical Ingredient (API) sites are located in:
France
Vitry

The Vitry site is dedicated to the production of pharmaceutical active ingredients for several therapeutic areas, such as oncology,

cardiovascular diseases, anti-infectives, anti-inflammatories and neuroleptics. The area of the site is 210,000 m? and is FDA-approved.

Vertolaye

Production at this site, which covers an area of 200,000 mz, is dedicated to pharmaceutical active ingredients, most of them for
human use, and a few for veterinary use. The site has been approved by the FDA since 1974. The site is well-equipped and experienced in
final processing of active ingredients, including micronization.

Neuville

The site area is about 300,000 m? and includes all necessary resources for production, as well as process development. It is FDA
approved since 1981.

Smaller API sites are located in Elbeuf, Le Mans, Ploérmel, Romainville and Villeneuve.
Germany

Frankfurt-Hochst

The site covers an area of around 4 km? and is located in the suburb of Hochst, 10 km outside Frankfurt. Within API, seven
production plants belong to the chemistry and another five to the biotechnology departments. The site is FDA approved.

Italy
Brindisi

The Aventis site is dedicated to fermentation (one plant) and the corresponding chemical down-stream processing steps (two plants),
covers 150,000 m?. The site is FDA approved.
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Garessio

The Aventis site is exclusively dedicated to the chemical production of active ingredients and intermediates. It covers 280,000 m? and
is FDA approved.
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Jurong, Singapore

The Aventis site covers an area of 40,000 m? and employs 100 people in two chemical plants. Aventis has reserved the right to lease

an adjacent second plot of land (4,000 mz) which would allow for future expansion. The site mainly produces enoxaparin, the active
ingredient of Lovenox. The site is FDA approved.

Ankleshwar, India

API operates two multi-purpose chemical plants producing active ingredients for the region as well as intermediates for the global
API network. The entire site, which is shared with Bayer CropScience, covers an area of 180,000 m?.

Drug Product Operations (DPQO) has eight sites with a strategic brand focus:

Location Strategic brand
United Kingdom
Dagenham Taxotere, Campto
Holmes Chapel Nasacort AQ
France
Le Trait Lovenox
Maisons-Alfort Lovenox
Germany
Frankfurt-Hochst Lantus, Insuman, insulin glulisine (1964)

United States

Kansas City Allegra, Amaryl, Tritace, Ketek
Italy

Agnani Targocid, Synercid

Scoppito Allegra, Amaryl, Tritace, Ketek

Drug Product Operation sites with a non-strategic brand focus are also located in Compiegne, France; Kawagoe, Japan; Laval
(Quebec), Canada; Suzano, Brazil; and Ocoyoacac, Mexico.

The policy of Aventis is generally to acquire our own facilities or lease them under long-term leases. The net book value of our
property, plant and equipment was € 4,455 million as of December 31, 2002. Our pharmaceutical production plants and manufacturing
facilities are in full compliance and generally adequate to meet our needs for the foreseeable future. However, we conduct annual reviews
of our production plants with regard to environment, health and safety issues, quality compliance and capacity utilization. Based on this
review, we record, if necessary, impairment losses for the modernization, divestment or closing of specific production plants. We are not
aware of any environmental issues that we believe could have a significant effect on the utilization of our industrial assets.

The locations and size of our manufacturing facilities for human vaccines are as follows:

Marcy 1'Etoile; 340,000 m?

Val de Reuil, France: 290,000 m?

Swiftwater, Pennsylvania U.S.A. 1,100,000 m?
Toronto, Canada: 210,000 m2

For more information on our Property, Plant and Equipment, see "Item 5. Other Material Financial Elements" and Note 3 of the
Aventis Consolidated Financial Statements included at Item 18 of this Annual Report.

For a discussion of environmental factors related to our principal production plants and manufacturing facilities, we refer you to
Exhibit 99.1, the "Aventis Sustainability Report for 2002," the portion of which under the caption "Environmental Performance" is
incorporated herein by reference.
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Non-Core Businesses
Aventis CropScience

In October 2001, Aventis and partner Schering AG of Germany announced the intention to divest Aventis CropScience to Bayer AG
in a sale assigning this business an enterprise value of approximately € 7.25 billion, including € 1.9 billion in debt. The transaction closed
on June 3, 2002. Bayer is currently seeking a substantial post-closing price adjustment as permitted under Section 6 of the stock purchase
agreement between us and Bayer. Bayer also has requested compensation for damages it claims to have suffered as a result of alleged
inaccurancies in contractual representations and warranties. Aventis has recorded provisions that it believes will be sufficient to cover
potential liability to Bayer. Up until its disposal in June 2002, Aventis CropScience generated consolidated sales for Aventis of
€ 1,831 million compared to € 4,303 million for all of 2001.

Aventis Animal Nutrition

In April 2002, we completed the sale of the animal nutrition business to CVC Capital Partners Ltd., a Europe-based financial private
equity company. Up until its disposal in April 2002, the animal nutrition business generated consolidated sales for Aventis of € 143 million
compared to € 572 million for all of 2001.

Aventis Behring

The therapeutic proteins business, Aventis Behring, is a global leader in the therapeutic protein and recombinant products industry,
providing a wide range of innovative, high quality therapies and unique support services to patients worldwide. Sales in 2002 totaled
€ 1,068 million, which compares with € 1,129 million in 2001.

Rhodia

As of December 31, 2002, Aventis held a 25.2% equity stake in the specialty chemicals group Rhodia, which was formerly a unit of
Rhone-Poulenc and was listed on the Paris stock exchange as well as the New York Stock Exchange in 1998. After the listing, Rhone-
Poulenc continued to divest its interest in Rhodia through a secondary placement of Rhodia shares and an issuance of notes exchangeable
into the remaining Rhodia shares held by Aventis. The notes had a principal amount of € 23.22 each and were exchangeable at the option
of the holder into one share of Rhodia until October 2003 (subject to early redemption rights of Aventis). On November 29, Aventis
launched a cash tender offer with respect to all of its 45,211,662 outstanding 3.25% exchangeable bonds due October 22, 2003, nominal
value € 23.22 each. Following the five-day offer period that closed on December 5, 2002, almost all the bonds had been tendered, and
Aventis acquired 98.6% of the bonds initially issued. This level was well above the 80% minimum acceptance threshold and Aventis has
exercised its early redemption option on all the outstanding bonds. The early redemption was completed on January 17, 2003. This tender
offer and redemption will provide Aventis with increased flexibility regarding the disposal of its stake in Rhodia. In connection with our
1999 business combination, we have committed to the European Commission that we will complete this disposal by April 2004.

Wacker

In December 2000, we agreed to sell our 50% stake in Wacker-Chemie GmbH, a 50-50 joint venture between Hoechst and the
Wacker family trust, to the Wacker family in two stages. In the first stage carried out in January 2001, Alexander Wacker Familien GmbH,
a holding company in which the remaining 50% stake in Wacker is held, acquired the majority of voting rights in Wacker via a capital
increase, and gained management control over the group. Hoechst is currently in discussions with the Wacker family concerning the terms
and the timing of the second stage of the transaction.

DyStar
Aventis, through its Hoechst subsidiary, holds a 35% stake in DyStar, a global leader in the textile dyes business. In October 2000,
DyStar was enlarged to include the textile dyes business of BASF, a former principal competitor, from its prior status as a 50-50 joint

venture between Hoechst and Bayer. Under the new structure, Hoechst and Bayer each hold a 35% stake and BASF holds 30%.
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Dade Behring

Dade Behring, a leading diagnostics company, was formed in 1997 through the combination of Hoechst's diagnostics business,
Behring Diagnostics, with Dade International. We have classified our stake in Dade Behring as a non-strate ﬁlc holdin, smce January 1,
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2001 and wrote off its book value in full in 2001.

On August 1, 2002 Dade Behring filed for a voluntary reorganization under Chapter 11 of the U.S. bankruptcy law. On October 3,
Dade Behring emerged from Chapter 11. At that point Aventis contributed its 51.8% stake and is now no longer a shareholder.
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Item 5. Operating and Financial Review and Prospects

We have prepared the Aventis Consolidated Financial Statements included in this Annual Report at "ltem 18" in accordance with
French generally accepted accounting principles. The differences between these accounting principles and those generally accepted in the
United States, commonly referred to as U.S. GAAP, that have a material impact on the Aventis Consolidated Financial Statements are
described in Note 34 to the Aventis Consolidated Financial Statements included in this Annual Report, together with the reconciliation of
our net income and selected other items to U.S. GAAP.
Aventis Results of Operations: 2002 compared to 2001

Overview of 2002: Sustaining Growth as a Pure Pharmaceutical Company

Having successfully completed the divestiture of the Aventis CropScience and Aventis Animal Nutrition businesses in 2002, we are
achieving our goal of becoming a pure pharmaceutical company. However, other activities remain that we classify as non-core businesses.
We intend to complete the divestiture of these activities in the near future.

Core Business

Our core business comprises activities that the Group considers to be strategic and intends to retain. It includes:

. Prescription drugs

* Human vaccines

. Our 50% equity interest in Merial (animal health) (accounted for using the equity method)

. Corporate activities (comprised mainly of parent and holding companies, financing and insurance entities).

In May 2002, we set up a new captive insurance and reinsurance company, Carraig, which has an authorized share capital of
€ 500 million (of which € 200 million has been subscribed).

Within our core business, we are concentrating on our strategic brands in order to maximize their commercial potential. At the same
time, we are continuing to optimize our product and geographic mix. To support our goal of remaining among the fastest-growing
multinationals in the pharmaceutical industry, we are leveraging the market potential of our key products and aiming to expand our sales
base in the U.S. and other key markets. We are focusing our research activities on key therapeutic areas for which we anticipate strong
growth potential to expand our franchises in selected disease areas. With our existing products, planned new products and improved
financial flexibility, we believe that we are positioned to deliver sustainable growth for the years ahead.

Non-Core Business

The disposal of our non-core activities is nearing completion. During the first half of 2002, we finalized the divestiture of two major
non-core activities, Aventis Animal Nutrition and Aventis CropScience. The sale of Aventis CropScience was completed, subject to a post-
closing price adjustment clause on June 3, 2002 and the sale of Aventis Animal Nutrition was completed on April 2, 2002 (see "Item 4.
Information on the Company—Non-Core Businesses"). These two divestitures contributed to the overall reduction of our Group net debt
by € 5.7 billion and enhanced our financial flexibility, offering us the possibility to strengthen our pharmaceutical business through
targeted acquisitions and in-licensing agreements. The statements of operations include the income of these activities until the date of their
disposal, the result on disposal, as well as other charges related to divested activities, but incurred after the date of disposal.
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We have prepared pro forma condensed financial information for the year ended December 31, 2002 to reflect our disposal of the
Aventis CropScience business and Aventis Animal Nutrition as if both of these divestitures had been completed on January 1, 2002, rather
than on the actual dates of completion. This information is included in Note 30 to the Aventis Consolidated Financial Statements.

In 2002 our management determined that the Aventis Behring therapeutic proteins business line would no longer be considered part
of our core business. Negotiations are in process to divest this business.

Our non-core business also includes our interests in the chemical companies Rhodia, Wacker and DyStar, which we account for using
the equity method, as well as our 11.8% interest in the specialty
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chemical company Clariant, which we account for as an investment. We have also entered into an agreement to sell our interests in Wacker
(see "Item 4. Information on the Company — Non-Core Businesses — Wacker").

Financial Information for 2002 and 2001

Activity and Currency Variance: We generally include an analysis of net sales in terms of activity variance, which measures the
overall effect of changes in volumes and average price levels on our net sales, holding currency conversion effects and structural effects
constant between the two periods being compared. As used in this report, currency variance measures the effect of changes in the rates of
currency conversion on the nominal net sales amounts reported for the two periods being compared. The variance figures are coefficients
and not absolute amounts, which means adding activity variance, structure variance and currency variance will not necessarily give total
variance (although the results may coincide due to rounding). Percentages have been calculated before rounding the data.

Definition of EBITA line as presented in statements of operations: EBITA is an unaudited non-GAAP measure that we define as
operating income (loss), excluding goodwill amortization, plus equity in earnings from affiliated companies. We have included EBITA
information because it is one of the measurements we use to assess our financial performance. Our EBITA may not be comparable to
EBITA as defined by other companies. We believe EBITA is a measure commonly used by financial analysts and others in the
pharmaceutical industry.

Definition of EBIT line as presented in statements of operations: EBIT is an unaudited non-GAAP measure that we define as
operating income (loss), plus equity in earnings from affiliated companies. We have included EBIT information because it is one of the
measurements we use to assess our financial performance. Our EBIT may not be comparable to EBIT as defined by other companies. We
believe EBIT is a measure commonly used by financial analysts and others in the pharmaceutical industry.

Definition of Basic Earnings Per Share (EPS) before goodwill amortization: Basic EPS before goodwill amortization is an
unaudited non-GAAP measure that we define as basic earnings per share (EPS) excluding goodwill amortization. We have included basic
EPS before goodwill amortization since we consider this measurement to be relevant to an understanding of the performance of our
activities.
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Aventis Financial Information and Analysis for 2002 and 2001

Statement of Operations

Aventis Group

2002 2001

(in € million, except per share
information in €)

Net sales 20,622 22,941
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Production costs and expenses (6,578) (7,943)
Selling, general and administrative costs and other revenues — net (6,705) (7,178)
Research and development (3,420) (3,481)
Provisions for restructuring (68) (50)
Goodwill amortization (1,021) (650)
Operating income 2,830 3,639
Equity in earnings of affiliated companies 51 85
Interest expense — net (309) (704)
Miscellaneous non-operating income and expenses — net 1,120 (134)
Income before taxes and minority interests 3,692 2,886
Provision for income taxes (1,430) (1,111)
Minority interests (86) (142)
Preferred remuneration (85) (128)
Net income 2,091 1,505
Average number of outstanding shares (in million shares) 793 788
Basic earnings per share (EPS) 2.64 1.91
Basic EPS before goodwill amortization(1)(2) 3.92 2.74
EBITA(1)(3) 3,901 4,374
EBIT(1)(4) 2,881 3,724
1 These lings are unaudited and non-GAAP financial measures.
> Please refer to the paragraph '— De nitjon of Basic rmngs Per Share (EPS) before %oodwﬂl amg)mgatlon , above.
3 Please re?er to tEe aragraj E De fmmon of EBIT, me as presented in statements of operations”, above
4 Please refer to the paragrap Definition of EBIT line as presente 1n statements o opcratlons dbove.

COMMENTS ON RESULTS OF OPERATIONS

Consolidated net sales totaled € 20,622 million in 2002, a decrease of 10.1% from consolidated net sales of € 22,941 million in
2001. This decrease was primarily due to the divestiture of Aventis Animal Nutrition on April 2, 2002 and of Aventis CropScience on
June 3, 2002, and was partially offset by growth in our core business. The increase in our core business sales amounted to 6.1% from 2001
with an activity growth of 11.6%. The currency translation effect, which reduced our reported net sales by approximately 5.5%, results
mainly from the decline of the U.S. dollar and from Latin American currencies.

Production costs and expenses totaled € 6,578 million in 2002, a decrease of 17.2% from € 7,943 million in 2001, due primarily to
the above-mentioned divestitures.

Selling, general and administrative costs and other revenues net decreased 6.6% to € 6,705 million from € 7,178 million in 2001,
mostly as a result of the above-mentioned divestitures.

Research and development spending totaled € 3,420 million, compared to € 3,481 million in 2001 and includes € 3,141 million
spent on research and development in our core business. A total of € 2,872 million was spent on research and development for prescription
drugs and € 269 million on human vaccines.

Provisions for restructuring totaled € 68 million compared to € 50 million in 2001.

Goodwill amortization totaled € 1,021 million compared to € 650 million in 2001. Despite the reduction in goodwill amortization
related to the disposal of Aventis CropScience, amortization increased in 2002. This increase was mainly caused by the impairment of

Aventis Behring goodwill, which amounted to € 448 million.
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Operating income totaled € 2,830 million in 2002 against € 3,639 million in 2001. This decrease was mainly due to a lower sales

base in 2002 as a result of the above-mentioned disposals (Aventis CropScience and Aventis Animal Nutrition) and due to the higher

amortization of goodwill as compared to 2001.

Equity in earnings of affiliated companies totaled € 51 million in 2002 compared to € 85 million in 2001. This decrease is mainly
due to the prolonged decline in the market value of Rhodia in 2002. This decline led the Group to record an impairment to reduce the

carrying value of its investment to its market value.

EBITA totaled € 3,901 million in 2002 compared to € 4,374 million in 2001.

Interest expense — net totaled an expense of € 309 million in 2002 compared to an expense of € 704 million in 2001, due primarily
to a reduction in the net financial indebtedness of Aventis (principally as the result of the application to debt reduction of proceeds

received on the disposal of businesses) and also due to a reduction in average interest rates.

Miscellaneous non-operating income and (expenses) — net, totaled an income of € 1,120 million in 2002 compared to an expense
of € 134 million in 2001. Gains on sale of assets were recorded under this caption both in 2001 and 2002. In 2002, the gains on sales of

assets were € 1,917 million compared to € 545 million in 2001. This increase was due primarily to the gain made on the disposal of

Aventis CropScience. The sale resulted in a gain of € 2.07 billion net of an increase of provisions for third party claims.

Excluding the gains on sale of assets, miscellaneous non-operating income and (expenses) — net totaled an expense of € 797 million

in 2002 compared to an expense of € 679 million in 2001.

The net expense of € 797 million recorded in 2002 included mainly:

. provisions for risks and environmental settlements related to the indemnification agreements with other disposed
businesses (mainly Rhodia, Nutrinova and InfraServ Hochst) of € 270 million,

* settlement costs for litigations pertaining to previously disposed products amounting to € 164 million, and

. provisions for various investments amounting to € 234 million (notably Millennium Pharmaceuticals for

€ 137 million).

(See Note 23 to the Aventis Consolidated Financial Statements for further information).

Income before taxes and minority interests was € 3,692 million in 2002 compared to € 2,886 million in 2001.

Net income was € 2,091 million in 2002 compared to € 1,505 million in 2001.
Basic Earnings Per Share (EPS) in 2002 were € 2.64 compared to € 1.91 in 2001.

48

Condensed Balance Sheet

Marketable securities, short-term deposits, cash
Other current assets

Investments and other assets

Property, plant and equipment

Intangible assets

Total assets
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Mylan v.

Aventis Group

2002

2001

(in € million)

1,299 1,514
8,347 11,270
5,828 6,445
4,455 5,740
11,144 14,264
31,073 39,234
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Other liabilities 14,500 15,106
Debt 4,752 10,710
Redeemable partnership interest 238 284
Minority interests 159 913
Amortizable preferred securities 89 200
Stockholders' equity 11,335 12,021
Total liabilities 31,073 39,234
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Consolidated Statements of Cash Flows

2002 2001

(in € million)

OPERATING ACTIVITIES:
Net income (loss) (after income tax and before preferred remuneration) 2,176 1,633

Elimination of expenses and income without effect on cash:

Depreciation and amortization of assets 2,216 2,075
Provisions for losses on operating assets 72 8
Change in other long-term provisions 981 (81)
Net capital (gains) from sales of assets (2,187) (545)
Equity in earnings of affiliated companies, net of dividends received 114 89
Unrealized exchange differences 2) (111)
Minority interests in net income of consolidated subsidiaries 86 142
Deferred tax 143 40
1,423 1,617

Increase/decrease in operating assets and liabilities (excluding net operating assets acquired):

(Increase)/decrease in accounts receivable (1,202) (372)
(Increase)/decrease in inventories (93) (38)
Increase/(decrease) in accounts payable (165) 78
Change in other operating assets and liabilities (280) 195
(1,740) 137
Net cash provided by operating activities 1,859 3,113

INVESTING ACTIVITIES:

Purchase of property, plant and equipment (1,000) (1,245)
Other capital expenditures (459) (486)
Proceeds from sales of assets 4,654 1,063
Increase in loans and short-term investments of more than three months - (52)
Decrease in loans and short-term investments of more than three months 44 -
Net cash (used)/provided by investing activities 3,239 (720)
FINANCING ACTIVITIES:

New long-term borrowings 135 5,404
Repayment of long-term borrowings (2,931) (7,252)
(Decrease)/Increase in bank overdrafts and short-term borrowings (1,091) (284)
Issuance of ordinary shares including additional paid-in capital 199 429
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Mandatorily redeemable partnership interest — 279
Repurchase of treasury shares (383) (137)
Amortization of amortizable preferred securities (122) (85)
(Purchase) of minority interest (212) (5)
Dividends paid by the Group (490) (437)
Preferred remuneration paid (113) (109)
Net cash (used) by financing activities (5,008) 2,197)
Net effect of exchange rate changes on cash (60) 15
Increase/(Decrease) in net cash and cash equivalents 30 211
Cash and cash equivalents at beginning of year 814 661
Net effect of consolidation changes on cash and cash equivalents (88) (58)
CASH AND CASH EQUIVALENTS AT END OF YEAR 756 814
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COMMENTS ON CONSOLIDATED CONDENSED BALANCE SHEET
AND CONSOLIDATED STATEMENTS OF CASH FLOWS

Consolidated Condensed Balance Sheet

Stockholders' equity before allocation of earnings totaled € 11,335 million as of December 31, 2002, compared to € 12,021 million as
of December 31, 2001. The decrease of € 686 million resulted primarily from a reduction in the currency translation reserve, which was
caused by the decline in the value of the U.S. dollar in comparison to the euro, and had a negative impact on the translation into euros of
the net equity of our U.S. subsidiaries.

Stockholders' equity plus other funds (including minority interests and amortizable preferred securities) totaled € 11,583 million as of
December 31, 2002, compared to € 13,134 million as of December 31, 2001. The net decrease of € 1,551 million resulted primarily from
the combined effect of the decrease of stockholders' equity before allocation of earnings and the decrease in minority interests due
principally to our disposal of Aventis CropScience.

Net debt (defined as bank overdrafts, short-term and long-term borrowings and debentures minus cash, short-term deposits and
marketable securities) totaled € 3,452 million as of December 31, 2002, compared to € 9,196 million as of December 31, 2001, a decrease
of € 5.7 billion principally as a consequence of the proceeds of € 4.2 billion generated by our sale of Aventis CropScience to Bayer, debt
deconsolidation and cash flow generated by our core business.

As of December 31, 2002, approximately € 1.8 billion (51.6%) of our total debt of € 3.5 billion was long-term in nature (excluding
the current portion of long-term debt) compared to € 4.7 billion (50.7%) as of December 31, 2001.

. 98.6% of the € 1 billion notes exchangeable into Rhodia shares with a nominal value of € 23.22 were repurchased
by Aventis in December 2002 and replaced by short-term debt.

Bonds with a value of approximately € 1 billion exchangeable into Clariant shares are due in July 2003 and are
reported in the caption current portion of long-term debt as of December 31, 2002.

y Approximately 8% of our long-term debt instruments (€ 128 million in debentures and € 20 million in bank
borrowings) will mature in 2004. Of our long-term debt outstanding as of December 31, 2002, approximately 97%
was denominated in euros compared to approximately 95% at the end of 2001.

. Approximately 79% of our net debt at December 31, 2002 was at parent company, Aventis level, with the
remainder held at the subsidiary level.
Our overall net debt-to-equity plus other funds ratio was 0.30 as of December 31, 2002, compared to 0.70 as of December 31, 2001.
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Our self-financing capacity in 2003 is expected to be sufficient to cover our projected working capital needs. We have available
unused short-, medium- and long-term multi-currency lines of credit totaling € 7,122 million as of December 31, 2002, compared to
€ 8,698 million as of December 31, 2001.

Consolidated Statements of Cash Flow

Our self-financing capacity (net income before preferred remuneration plus elimination of expenses and income which do not have a
cash effect) totaled € 3,599 million in 2002 compared to € 3,250 million in 2001, reflecting principally the rise in net income.

Net cash provided by operating activities totaled € 1,859 million in 2002 compared to € 3,113 million in 2001, a decrease of
€ 1,254 million. This decrease resulted principally from the significant scaling down of our asset securitization program, particularly in the
United States, which had the effect of increasing accounts receivables while reducing net cash from operating activities. (See Note 8 to the
Aventis Consolidated Financial Statements). Our disposal of Aventis CropScience and Aventis Animal Nutrition were also major
contributing factors to the lower net cash provided by operating activities in 2002 compared to 2001.

The performance of Aventis was driven by the core business, which generated a net cash from operating activities amounting to
€ 2,577 million in 2002.
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Cash From Operating Activities by Business(1)

12/31/02 12/31/02 12/31/02
Core Non-Core Group

(in € million)

Net income (loss) before preferred remuneration 2,166 10 2,176
Depreciation and amortization of assets 1,495 721 2,216
Change in working capital (618) (842) (1,460)
Other operating items (466) (607) (1,073)
Net cash provided by operating activities 2,577 (718) 1,859
0 Unaudited.

In 2002, the core business invested € 864 million in Property, Plant and Equipment leading to a free cash flow (cash from operating
activities, net of capital expenditures) of € 1,713 million. Other investments in strategic assets and proceeds largely offset each other.

Investing activities provided cash inflow of € 3,239 million in 2002 compared to a cash outflow of € 720 million in 2001. Net cash
provided by investing activities in 2002 included primarily:

* Capital expenditures totaling € 1,000 million in 2002 compared to € 1,245 million in 2001 for Property Plant and
Equipment reflect reduced expenditures subsequent to the disposal of Aventis CropScience in June.

. Acquisitions (other than those we accounted for as capital expenditures) totaled € 459 million in 2002, compared to
€ 486 million in 2001.
. Cash proceeds from the sale of assets in 2002 totaled € 4,654 million and were primarily related to the disposal of

Aventis CropScience, as well as Aventis Animal Nutrition and various other investments.

Net cash used by financing activities totaled € 5,008 million in 2002 compared to a utilization of € 2,197 million in 2001. This
variance is due mainly to our reduction of debt using disposal proceeds and internally generated cash. Reduction of long-term and short-
term debt in 2002 accounted for € 2,931 million and € 1,091 million, respectively. The principal other financing activities using cash are
payments of dividends and preferred remuneration as well as share repurchases, each of which increased in 2002 compared to 2001.
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DISCLOSURE ABOUT LIQUIDITY AND CAPITAL RESOURCES INCLUDING OFF-BALANCE SHEET ARRANGEMENTS

Transfer of receivables

Certain subsidiaries of the Group in France, Germany and Japan regularly sell receivables within the framework of securitization
programs implemented with several banks.

Those assets are transferred to the bank on a monthly basis and are settled against a cash payment from the bank. The difference
between the gross amount of receivables transferred and the amount funded by the bank is defined as deferred purchase price (retained by
the bank) and is recorded in our balance sheet under Accounts and Notes Receivables and amounted to € 33 million in 2002 (€ 142 million
in 2001).

The programs have decreased significantly as a result of the divestiture of Aventis CropScience and a reduction of securitization in
the prescription drugs segment. The U.S. program was closed at the time that Aventis CropScience was divested.

Financial Guarantees

As of December 31, 2002, Aventis had granted guarantees to third-party beneficiaries for a total amount of € 324 million
(€ 139 million in 2001). Most of these guarantees have been granted in the course of disposals of certain businesses or assets
(€ 177 million) or loan commitments related to businesses, which have been disposed of (Rhodia for € 76 million).

These guarantees will mature in less than one year (€ 101 million), one to three years (€ 48 million), three to five years (€ 68 million)
and over five years (€ 107 million).
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On the other hand the Group has received counter-guarantees amounting to € 84 million as of December 31, 2002 (€ 84 million in
2001) in respect of disposed activities.

Obligations resulting from business divestitures

Aventis and its subsidiaries have divested a variety of chemical and agro-chemical businesses in previous years with customary
indemnification obligations regarding the state of the sold businesses and negotiated on a case-by-case basis, in particular with respect to
environmental liabilities, taxes, legal cases and product liability cases.

The obligations resulting from the main divestitures are disclosed in the Note 25 to the Aventis Consolidated Financial Statements.

Carderm partnership

In 2001, a third-party financial investor contributed US$ 250 million in cash to obtain a limited partnership interest in Carderm
Capital L.L.P. This Partnership interest is reported in Aventis consolidated financial statements as a mandatory redeemable partnership.

On or after March 10, 2007, the limited partner has the option to trigger a liquidation of the partnership. Then the Aventis partner has
the option to buy out the limited partner's interests. If that occurs Aventis will face a cash outflow equivalent to the limited partner's
interest of US$ 250 million.

Capital expenditures

Next year, we expect to have a cash outflow for capital expenditures roughly in line with our expenditures in 2002. For a discussion
of our capital expenditures, see "— Other Material Financial Elements — Capital Expenditures," below.

Restricted cash

Usually cash can be transferred and used within the Group. Restriction on cash transfers is limited to a small number of cases. As of
December 31, 2002, an amount of € 48 million was subject to certain restrictions such as insurance regulations and foreign exchange
market for € 21 million, and third parties associated to certain subsidiaries for € 27 million.
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Contractual Obligations

Payments due, by period

Less than 1-3 3-5 More than

Contractual Obligations Total 1 year years years 5 years
(in € million)
Long-Term Debt 2,862 1,076 456 1,311 19
Capital Lease Obligation 5 3 2 - -
Operating Leases 1,280 172 324 278 506
Unconditional Purchase Obligations 129 129 - - -
Total Contractual Obligations 4,276 1,380 782 1,589 525
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ALLOCATION OF NET DEBT AND INTEREST EXPENSE: CORE BUSINESS/NON-CORE BUSINESS

The table below sets forth the allocation of our historical consolidated net debt (centrally managed debt plus debt at subsidiary level)
and interest expense to our core business and non-core business at and for the years ended December 31, 2002 and 2001.

Allocation of Net Debt and Interest Expense
Aventis Group*

At and for the year ended At and for the year ended
December 31, 2001 December 31, 2001
At and for the year ended Aventis Behring included in Aventis Behring included in
December 31, 2002 Non-Core Business Core Business(1)
Core Non-Core Core Non-Core Core Non-Core

Consolidated Business Business  Consolidated Business Business Consolidated Business Business

(in € million)

Net debt 3,452 1,952 1,500 9,196 2,295 6,901 9,196 3,295 5,901
Interest

expense 309 148 161 704 228 476 704 280 424
* Unaudited.

6 As originally reported.

Most of our consolidated net debt and interest expense is currently borne by the Aventis parent company, Aventis, and is managed
centrally. As of December 31, 2002 for the purposes of managing our net debt and interest expense, we have allocated our centrally
managed net debt between our core business and our non-core business on the following basis:

Non-core business: We have allocated to our non-core business the amount of Aventis debt which we expect to
reimburse using the total cash proceeds we expect to receive through the disposal of our remaining non-core
activities. The total amount of € 1,500 million represents the estimated total cash proceeds and anticipated net debt
deconsolidation we would receive or perform through the divestiture of these businesses. Similarly, we have
allocated to our non-core business, taking into account the disposal of some of our non-core activities, the amount
of consolidated interest expense associated with the allocated net debt on a full year basis.

Core business: We have allocated to our core business the balance of our consolidated net debt, as well as the
balance of our consolidated interest expense.
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The reduction of net interest expenses in 2002 versus 2001 is due mainly to the divestiture of some of our non-core activities, the
return on increased cash flow generated by our core business throughout the year and the decline in interest rates.
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RECONCILIATION STATEMENTS OF OPERATIONS FOR MAJOR LINE ITEMS:

AVENTIS CORE, NON-CORE & AVENTIS GROUP*

For individual segment financial information, see Note 26 to the Aventis Consolidated Financial Statements. We have transferred our
therapeutic proteins business Aventis Behring from core to non-core business as of January 1, 2002, as we intend to exit this activity.
Therefore, for comparison purposes, we have excluded the Aventis Behring statement of operations from the Aventis core business for
2001, and included it in the non-core statements of operations, to take into account the transfer of this business.

Core business(1) (total)

— Prescription drugs

— Human vaccines

— Eliminations

Non-core business (total)

— Aventis CropScience

— Others

— Therapeutic Proteins
Eliminations (intragroup)(2)(3)

Aventis (total)

Core business (total)(1)

— Prescription Drugs

— Human Vaccines

— Corporate & Animal Health
Non-Core business (total)

Aventis (total)

M

using the equity method.

Net Sales by Business(*)

Aventis Group

2002 2001
€ % %

(in € million, except percentages)
17,591 85% 16,576 72%
16,026 78% 15,168 66%
1,580 8% 1,425 6%

(16) a7
3,066 15% 6,439 28%
1,831 9% 4,303 19%
167 1% 1,007 4%
1,068 5% 1,129 5%

35) (74)
20,622 100% 22,941 100%

Operating Income (Loss) by Business(*)

) Elimination of'sales between core and non-core businesses.
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Aventis Group

2002 2001

(in € million)

3,754 3,004

3,326 2,864
540 367
(112) (227)
(924) 635

2,830 3,639

Consists of our "Prescription Drugs", "Human Vaccines" and "Corporate" segments. Merial sales and operating income are not reflected since Merial is accounted for
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3) In Note 26 to the Aventis Consolidated Financial Statements, the eliminations are not broken down between core and non-core business.

The information by industry segment in Note 26 is disclosed as a contribution to the group result. The above table presents each business after reallocation of corporate

services, such as foreign currency contract and insurance managed on behalf of the businesses.

Statements of Operations(*)

2002

Aventis Aventis Non-  Intragroup Aventis
Core Core eliminations Group

(in € million)

17,591 3,066 (35) 20,622 Net sales
3,754 (924) 2,830 Operating income
2,081 10 2,091 Net income

* Unaudited

2001
Aventis Aventis Non-  Intragroup Aventis
Core Core eliminations Group
(in € million)
16,576 6,439 (74) 22,941
3,004 635 3,639
1,630 (125) 1,505

Aventis Core Business Financial Information and Analysis for 2002 and 2001

We define our core business as the combination of our activities in prescription drugs and human vaccines, together with our equity
interest in the results of the Merial animal health joint venture as well as our corporate activities. We have set forth below the statement of
operations for our core business for each of the years ended December 31, 2002 and 2001. This core business financial information reflects
the sum of the relevant historical financial information from each of the accounting segments included in our core business, subject to the
allocation between our core business and our non-core business of the historical centrally managed net debt and related interest expense, as

explained above.

Statement of Operations*

Net sales

Production costs and expenses

Selling, general and administrative costs and other revenues — net
Research and development

Provisions for restructuring

Goodwill amortization

Operating income

Equity in earnings of affiliated companies
Interest expense — net
Miscellaneous non-operating income and expenses — net

Income before taxes and minority interests

Provision for income taxes
Minority interests

https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm
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Aventis Core

2002 2001(1)

(in € million, except per share
information in €)

17,591 16,576
(4,563) (4,418)
(5,541) (5,682)
(3,141) (2,891)
(49) (16)
(543) (564)
3,754 3,004
208 214
(148) (228)
(333) (52)
3,481 2,938
(1,270) (1,131)
(44) (48)
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Preferred remuneration (85) (128)
Net income 2,081 1,630
Average number of outstanding shares (in million shares) 793 788
Basic earnings per share (EPS) 2.62 2.07
Basic EPS before goodwill amortization(2)(3) 3.31 2.79
EBITA(2)(4) 4,505 3,783
EBIT(2)(5) 3,962 3,218

*

naudi
Xj\;emlf Cdore excludi Cr}li Avetntls Be}Irmg
ese lines are non- nancial measures,
ease refer to the paragraph "— Definition of Basic Earnings Per Share (EPS) before goodwill amgrtization", above.

P B
]ease refer to tEe aragraj E —De mt]on o EBI f?me as resent 1n statements %o erations", algove
Please refer to the paragrap mltlon of EBIT line as presente 1n statements o operatlons dbove.

e
[N
oSS —

CORE BUSINESS SALES ANALYSIS
As previously stated, we transferred our therapeutic proteins business Aventis Behring from core to non-core business at the

beginning of 2002. Adjusting 2001 reported net sales to reflect this change in business perimeter, comparable net sales in 2001 totaled
€ 16,576 million compared to € 17,591 million in 2002. The activity variance for core business sales in 2002 was 11.6%.

Prescription drugs accounted for 91% of total core business sales and recorded sales of € 16,026 million in 2002,
up 5.7% over reported sales of € 15,168 million in 2001 (+11.1% activity variance).

. Human vaccines sales rose 10.9% to € 1,580 million from € 1,425 million in 2001 (+16.3% activity variance), due
mainly to higher sales in the United States. Pediatric combinations were the main products driving growth.
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Prescription Drugs

Prescription drugs sales contributed € 16,026 million to net sales in 2002. Sales activity rose 11.1%, and growth in 2002 was driven
primarily by our strategic brands and by the good performance in the United States.

Our prescription drugs portfolio includes a range of "strategic brands," or brand-name pharmaceuticals that we believe have
significant commercial potential and on which our marketing efforts are focused. None of our strategic brands accounts for more than 12%
of total core business sales, which limits our risk exposure to generic competition against any single product. Sales of strategic brands
(excluding Actonel, which we co-market with Procter & Gamble Pharmaceuticals) increased 22.0% to € 8,751 million in 2002 from
€ 7,171 million in 2001 (+28.3% activity variance). These currently marketed products, some of which are in early stages of their life
cycle, rank among the leading treatments in their respective therapeutic areas and we believe they have significant remaining growth
potential. Synercid and Rilutek were no longer classified as strategic brands in 2002 since they were no longer part of our strategy to focus
on key therapeutic areas. Strategic brands represented 54.6% of total prescription drug sales in 2002 compared to 47.3% in 2001
(excluding Synercid and Rilutek for both time periods).

Among our strategic brands, top priority is given to the following brands:
. the allergy treatment A/legra/Telfast

the antithrombotic agent Lovenox/Clexane

. the chemotherapy agent Taxotere

. the cardiovascular treatment Delix/Tritace

the long-acting insulin Lantus

. the antibiotic Ketek
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. the osteoporosis treatment Actonel (co-developed and co-marketed with Procter & Gamble Pharmaceuticals)
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Three flagship products — Allegra/Telfast, Lovenox/Clexane and Taxotere — achieved blockbuster status by generating sales of more

than € 1 billion each in 2002, as was already the case for each of them in 2001.
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Prescription Drug Sales by Therapeutic Area

Mylan v. Sanofi - IPR2018-01670

Activity Total
Therapeutic variance variance
area/Product Key indications(1) 2002 2001 in % in %(2)
(in € million, except percentages)

Total prescription drug sales 16,026 15,168 11.1% 5.7%
of which:
Respiratory/Allergy 2,794 2,575 14.8% 8.5%
Allegra/Telfast Seasonal allergies 2,030 1,762 22.1% 15.2%

Chronic idiopathic urticaria
Nasacort Allergies 329 266 31.2% 23.6%
Cardiology/Thrombosis 3,435 3,325 8.2% 3.3%
Lovenox/Clexane DVT prophylaxis in surgery and 1,563 1,453 13.3% 7.5%

medically ill patients with

restricted mobility

DVT treatment

Unstable angina/NSTEMI
Delix/Tritace family Hypertension 923 709 34.2% 30.2%

Congestive heart failure

Prevention of cardiovascular

events
Oncology 1,743 1,494 22.6% 16.7%
Taxotere Breast and lung cancer 1,261 1,003 32.7% 25.8%
Campto(3) Colorectal cancer 241 202 21.3% 19.4%
Metabolism/Diabetes 1,978 1,761 18.6% 12.4%
Amaryl Type 2 diabetes 578 478 28.6% 21.0%
Insuman Type 1 and type 2 diabetes 172 170 4.2% 1.5%
Lantus Type 1 and type 2 diabetes 299 94 n.a. n.a
Arthritis/Osteoporosis 799 677 26.0% 18.0%
Arava Rheumatoid arthritis 271 258 10.7% 5.0%
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Anti-Infectives 1,560 1,546 5.4% 0.9%
Targocid * Infections 222 199 18.2% 11.2%
Tavanic(4) * Infections 257 192 38.9% 33.6%
Ketek * Infections 52 3 n.a. n.a
Central Nervous System 1,530 1,448 11.6% 5.7%
Copaxone(5) *  Multiple sclerosis 554 383 51.5% 44.8%
Bulk & Toll Manufacturing 742 706 -3.8% 5.0%
) The key indications in this table do not necessarily correspond to the exact indications registered in every country where the relevant pharmaceutical products are

marketed and sold. The products in this table are only a selection of the total product offering of Aventis. Inclusion in this table does not imply that a given product is sold
Lfyt ventjs in all of qur principal markets. See "Iten] 4. Information on the Company" for additional information on our products.
[ a

al variance COIﬂbines activity van;igce, structura] variance ag currency variance.
% Licensed from Yakult Honsha (not sold by Aventis i the United States or"Japan).
4 Licensed. from Daiichi (not sold_bg Ay%n 1s in the United Sta[es or Japan).
5 Marketed in Europe in cooperation with Teva Pharmaceutical Industries.

Allegra/Telfast

Allegra/Telfast was the world's fastest-growing non-sedating antihistamine in 2002. Allegra sales grew 22.1% on an activity basis.
The vast majority of sales are generated in North America and Japan. In the U.S., Allegra became the market leader in the non-sedating
prescription antihistamine category in September. In the U.S. Allegra sales grew by 15.7% (+ 22.2% activity variance) despite new
competition, and the product achieved a monthly market share of total new prescriptions of 32.4% at the end of November 2002. U.S.
sales growth was led by the continued strong performance of the 180 mg once-daily formulation launched in 2000 and strong market share
growth of Allegra-D. U.S. sales were also driven by the product's favorable
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efficacy and safety profile, increased promotional support, including direct-to-consumer (DTC) advertising and additional external sales
force support.

In Japan, the second-largest allergy market in the world after the U.S., sales of Allegra increased 25.9% over 2001 (+ 36.8% activity
variance). In April, Allegra 60 mg twice daily was approved for the treatment of itching associated with dermatological diseases such as
eczema, dermatitis, pruritus cutaneus and atopic dermatitis, thus expanding the potential for Allegra in this market, where allergic skin
conditions represent approximately 40% of total antihistamine sales.

Applications by competitors to market generic versions of Allegra currently are pending in the U.S., and Aventis has filed patent
infringement lawsuits against the applicants. In addition, an FDA advisory committee has recommended that A/legra and two competing
drugs be "switched" from prescription to OTC status, and one of these drugs, Claritin, switched to OTC status voluntarily in
November 2002. Due to the Claritin OTC switch, the potential for generic competition, and the possibility that Allegra or another
competitor also might be switched to OTC status, A/legra could face substantial additional competitive pressures, which could have a
negative effect on future operating results. See "Item 8. Financial Information — Information on Legal or Arbitration Proceedings" and
"Item 3. Key Information — Risk Factors — Changes in marketing status or competitive environment of 4llegra could adversely affect
our operating results" for further information.

Lovenox/Clexane

Lovenox/Clexane sales grew 13.3% on an activity basis. Lovenox advanced its leading position for two key indications in the U.S. Its
share of patients for deep vein thrombosis (DVT) prophylaxis in medical patients with restricted mobility rose to 28% at the end of the
second quarter compared to 24% in 2001. For the unstable angina/non-Q-wave myocardial infarction (UA/NQMI) indication, the share of
patients increased to 39% from 34% during the same period.

In early 2002, a warning introduced in the product labeling in the United States relating to the use of Lovenox in pregnant women
with prosthetic heart valves created some concern in the healthcare community regarding the use of Lovenox in certain patient
subpopulations. This labeling change led to a negative impact on the number of prescriptions in the arterial and medical indications
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beyond the subpopulation initially concerned by the warning. Some inventory changes at wholesaler and hospital levels also impacted the
Lovenox growth rate. Since that label change, both Aventis and an outside consensus panel have reviewed the additional data regarding the
use of Lovenox in patients with mechanical prosthetic heart valves. As a result, Aventis has submitted proposed labeling revisions to the
U.S. FDA in October 2002. If the FDA approves any changes to the Lovenox prescribing information, Aventis will proactively
communicate these changes to the medical community.

Additionally in the U.S., we completed the expansion of our Lovenox sales force.
Taxotere

Taxotere sales were driven by strong performance in the U.S. and France. Global sales grew 32.7% on an activity basis. Market share
gains were achieved in non-small-cell lung cancer (NSCLC) in the U.S. and breast cancer in France and the U.S. In the U.S., Taxotere is
now the most widely used taxane, having exceeded paclitaxel usage. Taxotere is also becoming a drug of choice for combination therapies,

with several new, targeted cytostatic agents in clinical trials for a variety of solid tumors. In addition, recent evidence presented at the 3gth
annual meeting of the American Society of Clinical Oncology (ASCO) in May 2002 indicated a significant role for 7axotere in the
treatment of adjuvant breast cancer. More than 200 abstracts on Taxotere presented at ASCO created awareness within the medical
community and helped fuel growth.

Applications for regulatory approval for first-line therapy in NSCLC were filed in the U.S. and EU in January 2002. Approval for
first-line therapy in NSCLC was granted by the FDA on November 27, 2002. Formal EU approval for this indication was granted on
January 9, 2003.

Delix/Tritace
Sales of Delix/Tritace grew 34.2% on an activity basis. Sales were mainly driven in 2002 by new prescriptions in patients suffering
from diabetes and/or hypertension and at least one cardiovascular risk, as well as by an increase in the average treatment dosage up to the
worldwide recommended dose of 10 mg. In April 2002, Delix/Tritace was approved in Germany for prevention of stroke, heart attack and

cardiovascular death in patients with diabetes or at high risk of cardiovascular disease. Enhanced sales force
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support contributed to sales in this market. The use of Delix/Tritace in the diabetic population is strongly supported by recommendations
of the American Heart Association that were issued in January 2003 and in patients at high cardiovascular risk by the guidelines of NICE
(National Institute for Clinical Excellence) in the UK.

Sales were also supported by HOPE (Heart Outcome Prevention Evaluation) sub-studies that support a direct anti-atherosclerotic
mode of action of Delix/Tritace. These studies, published in the British Medical Journal (BMJ) in March 2002 showed that Delix/Tritace
reduces the risk of stroke in high-risk cardiac patients. Data from a prospective sub-study of HOPE showed that Delix/Tritace is a cost-
effective treatment for high-risk cardiovascular patients, and were published in the Journal of Internal Medicine in June 2002.

Lantus

Subsequent to successful launches in Germany in May 2000 and in the U.S. in May 2001, Lantus made significant market share gains
in 2002 in both type 1 and 2 diabetes. Various studies support the treatment profile, resulting in quick market penetration of Lantus About
375,000 patients are currently using Lantus in these two markets. Sales almost tripled between 2001 and 2002.

In the U.S., the addition of a dedicated sales force resulted in a rapid sales ramp-up. Lantus captured both existing U.S. insulin users
(58% of total Lantus sales) and new insulin users (42% of total Lantus sales) after failure of oral therapies. This shows that physicians are
using Lantus earlier in the disease progression of type 2 diabetes. In the U.S., Lantus has become the most successfully launched insulin
brand, generating almost three times the number of new prescriptions as the previous best insulin launch. Lantus is now the number one
insulin in newly insulinized type 2 patients and the most frequently prescribed basal insulin in newly diagnosed type 1 patients.

In Germany, Lantus captured more than 30% of the basal insulin market by mid-2002. In addition, Lantus is gaining market share
from mixed insulin products and is now the single largest basal insulin brand in the German market.

Lantus was launched in the UK in August 2002. Production capacity has been secured for further launches in key markets.

Ketek
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Following the initial launch of Ketek in Germany in October 2001, Ketek has been approved in all major EU and Latin American
markets and has been launched in 15 countries so far, including France, Spain, Italy, Ireland, Mexico, and Brazil with good acceptance in

all launch markets.

Supporting sales was the position of Ketek as the first of a new class of antibiotics known as ketolides that were designed to deliver
an optimal spectrum of activity for the first-line treatment of upper and lower respiratory tract infections, including those caused by
resistant pathogens, with a low potential to induce resistance — and a short treatment regimen.

In January 2002, an NDA was filed in Japan, the second largest antibiotic market worldwide.

On January 24, 2003, the U.S. Food and Drug Administration (FDA) issued an approvable letter for Ketek tablets (800 mg oral dose
once daily) for the treatment of acute exacerbations of chronic bronchitis (once a day for five days), acute sinusitis (once a day for five
days), and community-acquired pneumonia (once a day for seven to 10 days). The FDA has requested additional information and analysis
but has not required additional clinical studies before considering further our application for marketing approval. The FDA will have up to
six months to respond after we submit the requested information.

Actonel

Actonel is being co-developed and co-marketed with Procter & Gamble Pharmaceuticals. Acfonel generated combined sales for the
two companies of € 539 million in 2002 compared to € 309 million in 2001. As per the alliance agreement with P&G Pharmaceuticals,
Aventis consolidates only part of the combined worldwide sales.

Actonel sales were driven by increasing recognition of the product's established benefits in offering both rapid and sustained vertebral
fracture reduction and by the June 2002 launch of a once-a-week formulation in the U.S., where Actonel's share of new prescriptions
increased by more than 50%. A 5 mg once-daily formulation was launched in Japan in May 2002. In the U.S., Actonel achieved a 17.5%
share of new prescriptions at the end of December 2002. Actonel was approved for once-a-week dosing in July in Sweden,
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the reference member state for the Mutual Recognition Procedure in Europe. The Mutual Recognition Procedure to register Actonel 35 mg
once-a-week in Europe successfully ended on December 3, 2002 and all EU countries have recognized the marketing authorization granted
by Sweden. Further launches of this new dosage form are planned for early 2003.

The once-a-week formulation has also been approved in Argentina, Brazil, Egypt, Guatemala, New Zealand and Switzerland.
Actonel's share of the total global oral bisphosphonate market now exceeds 10%.

Human Vaccines

Sales of Human Vaccines by Product Family

Activity Total
variance variance
2002 2001 in % in %

(in € million, except percentages)

Human Vaccines Total 1,580 1,425 16.3% 10.9%
of which:

Product Family(1)

Pediatric combination vaccines(2) 495 422 21.1% 17.4%
Polio vaccines 304 284 11.9% 7.1%
Influenza vaccines 458 473 1.5% -3.0%
Travelers/endemic area range excluding meningitis 221 235 -3.0% -5.7%
Meningitis vaccines 103 98 8.5% 4.3%
Adult boosters 172 111 60.1% 54.8%
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(€)) Product family sales figures indicate total sales of the specified products, whether generated by Aventis Pasteur or the Aventis Pasteur MSD joint venture. Because
Aventis accounts for Aventis Pasteur MSD using the equity method, the contribution to the Aventis consolidated sales will in some cases be materially less than these

figures, - L .
%) Pgéllratrlc combination vaccines include Hepatitis B.

Human vaccines contributed € 1,580 million to our consolidated sales in 2002, an increase of 10.9% from sales of € 1,425 million in
2001 (+16.3% activity variance). In the United States, adult booster vaccines benefited from a strong recovery in demand following an 18-
month supply shortage, while the market share of pediatric combination vaccines increased sharply as a result of competitor supply issues.

Polio vaccines sales continued to grow, with /POL in the United States continuing to benefit from a 1999 CDC (Centers for Disease
Control and Prevention) and American Academy of Pediatrics recommendation, while Oral Polio Vaccine (OPV) sales in the International
area were supported by better supply availability.

In Europe, vaccines are sold through Aventis Pasteur MSD, a 50-50 joint venture between Aventis Pasteur and Merck & Co. Aventis
Pasteur MSD is accounted for using the equity method and generated sales of € 577 million in 2002 compared to € 556 million in 2001.
The joint venture continued to report strong demand for Hexavac, following EU marketing approval in October 2000. However, its results
were affected by supply restrictions by the two parent companies due to production issues, which limited activity growth.
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Core Business Sales by Region

Core Business Sales by Region(1)

Activity Total
variance variance
Country/Region 2002 2001(2) in % in %

(in € million, except percentages)

North America (United States and Canada) 7,246 6,336 20.8% 14.4%
France 2,295 2,245 4.7% 2.2%
Germany 1,086 1,058 2.9% 2.6%
Other Europe(3) 2,259 2,075 9.4% 8.9%
Total Europe 5,641 5379 6.2% 4.9%
Latin America(4) 1,003 1,227 5.2% -18.3%
Japan 923 987 2.7% -6.5%
Rest of World 2,036 1,940 11.1% 4.9%
Bulk & Toll Manufacturing 742 706 -3.8% 5.0%
Total 17,591 16,576 11.6% 6.1%

1 Doels ot reflect the N{qer;ial animal health joint venture and the Aventis Pasteur MSD human vaccines joint venture, which are accounted for using the equity method.

> Exclu nﬁg Aventis Bel rm% . . .

3 Prmc%)_a‘ y other EU members, and members of the European Economic Area. Sales in Eastern Europe are included under Rest of World. . . X .

4 Our ability to recover payment and the level of future sales in certain Latin American countries may be affected by the current economic crisis in that region. While this

crisis may materially affect our sales in Latin America, we do not expect them to materially affect our total consolidated financial results.

In the United States, the world's largest pharmaceutical market, sales totaled € 6,859 million. This increase of 15.0% from
€ 5,964 million in 2001 (+21.4% activity variance) was primarily driven by the continued strong performance of our strategic brands. The
U.S. accounted for 39.0% of total core business sales compared to 36.0% in 2001.

Allegra sales increased 15.7% (+22.2% activity variance) to € 1,730 million thanks to increased promotional support, direct-to-
consumer advertising and additional external sales force support.

Lovenox sales rose 4.1% (+10.0% activity variance) to € 1,013 million in 2002. This increase was due to a doubling of the sales force
to nearly 700 representatives by mid 2002 and the fact that Lovenox has the broadest range of approved indications among low-molecular-
weight heparins (LMWHs). With more than a 90% share of the LMWH market based on sales, Lovenox was the market leader in the
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United States. Lovenox was increasingly used to prevent deep vein thrombosis (DVT) in medically ill patients with restricted mobility. On
the other hand, a labeling change on the use in pregnant women with prosthetic heart valves negatively impacted sales growth for Lovenox
in the United States that was lower than anticipated.

Taxotere sales rose 29.5% (+36.8% activity variance) to € 701 million. The differentiation of this product from other cytotoxic agents
continued to be the key growth driver. Taxotere sales benefited from its strong position in the treatment of patients with breast cancer,
where it is the most commonly used first-line regimen in metastatic disease with a 37% market share at the end of October 2002. Taxotere
has also become a leading agent in the management of patients with non-small cell lung cancer (NSCLC), both in second-line, where the
brand has a leadership position (48% market share at the end of October 2002), and in first-line treatment of the disease where usage is
growing. On November 27, the U.S. FDA approved Taxotere for first-line treatment of patients with NSCLC. Important clinical
information on the use of Taxotere continues to be generated in the treatment of patients with early stage breast cancer, prostate cancer,
ovarian cancer and gastric cancer.

The Actonel franchise in the United States experienced impressive growth in 2002. During the same period, Actonel increased its total
prescription share of the osteoporosis market from 8.7% to 15%.

Lantus, launched in the United States in May 2001, performed well in 2002 with sales reaching € 239 million. This was achieved
through a dedicated Lantus sales force. At the end of December 2002, Lantus had captured 34.6% of all new insulin vials dispensed in the
country's long-acting insulin market.
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Dermik, our dermatology pharmaceutical products business based in the United States, achieved sales of € 391 million in 2002. The
success of Benzaclin enabled Dermik to grow market share to 21% at the end of 2002 in the U.S. topical anti-acne market segment.

Strong growth of human vaccines sales also contributed to the good performance in the U.S.

Sales of Strategic Brands in the United States

Activity Total Contribution
variance variance to total U.S.
Strategic brand 2002 2001 in % in % 2002 sales in %

(in € million, except percentages)

Allegra/Telfast 1,730 1,495 22.2% 15.7% 25.2%
Lovenox/Clexane 1,013 973 10.0% 4.1% 14.8%
Taxotere 701 541 36.8% 29.5% 10.2%
Amaryl 200 168 25.9% 19.2% 2.9%
Lantus 239 58 n.a. n.a. 3.5%
Copaxone(1) 434 330 39.0% 31.6% 6.3%
Nasacort 267 203 38.8% 31.5% 3.9%
Arava 185 187 4.9% -0.7% 2.7%
) Sold in cooperation with Teva Pharmaceuticals.

In France, sales growth of prescription drugs was partly driven by the positive impact of a decision by the French health authorities
to acquire additional antibiotics to build a safety stock as a precaution against potential acts of bioterrorism. Strategic brands drove sales
growth as well, particularly Taxotere, which captured a significant share of the taxane market. Delix/Tritace sales continued to benefit from
the results of the HOPE study and sales of the newly launched antibiotic Ketek also developed well. During the second half of 2002, sales
of off-patent products were adversely impacted by an agreement between health insurers and physicians under which general practitioners
are encouraged to prescribe more generics in return for increased fees.

In Germany, sales growth of prescription drugs was only moderate due to various cost-containment measures: prescription targets for
physicians caused a change in prescribing behavior towards lower quantities, less expensive drugs and more generics. The aut-idem
regulation, which means that pharmacists are generally directed to substitute branded drugs with less expensive generics, had a negative
impact on prices, especially in the second half of 2002. Significant parallel imports for some strategic brands were another reason for sales
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growth slowdown. Despite these negative factors, sales of Delix/Tritace showed solid growth, driven by enhanced sales force support, the
approval for prevention of stroke, heart attack and cardiovascular death in high-risk patients, and continued impact of the positive results
of the HOPE study. Sales of Lovenox/Clexane and Lantus also developed well. Copaxone, indicated for the treatment of relapsing-
remitting multiple sclerosis, showed an excellent sales performance in the first full year after its launch in Germany.

In Japan, several selected non-strategic brands with remaining sales growth potential were transferred to partners for co-promotion in
order to shift resources to global strategic brands. Sales in Japan were driven by Allegra, which increased its share in the rhinitis and
urticaria markets and for which the skin indication was launched in April. Other sales growth drivers included the good performance of
Taxotere, which benefited from its broad indication base that includes gastric, ovarian and head and neck cancer, Amaryl, which became
brand leader among sulfonylureas, Actonel, which was launched in May 2002 in Japan and is co-promoted by Eisai, and Targocid which
increased its market share due to co-promotion with Fujisawa.

CORE BUSINESS PROFITABILITY ANALYSIS

Aventis core business gross margin as a percentage of sales increased to 74.1% in 2002 from 73.3% in 2001. This increase was
mainly driven by an improvement in the product mix with greater focus on strategic brands and by a higher percentage of sales achieved in
the United States.

Selling, general and administrative expenses and other revenues net declined 2.5% to € 5,541 million in 2002 from
€ 5,682 million in 2001. These costs include all corporate expenses. Additional promotional and advertising expenditures for our strategic
brands, sales force scale-up in our key markets as well as investments in the launch of the antibiotic Ketek in various European markets
were more than offset by reduced spending on non-strategic products, lower corporate expenses and some income linked to proceeds

63

from product divestitures (Synercid, Intal, Delursan and deflazacort). Part of the decrease is also related to the favorable impact of
currency translation on U.S. dollar denominated expenses between 2001 and 2002. Selling, general and administrative expenses and other
revenues net accounted for 31.5% of core business sales in 2002 compared with 34.3% in 2001.

Research and development spending rose 8.6% to € 3,141 million, or 17.9% of 2002 core business sales, compared to
€ 2,891 million, or 17.4% of 2001 core business sales. The increase was due mainly to higher spending on clinical trials and new co-
development/co-marketing agreements signed in 2002 to supplement our product pipeline, including the compounds Genasense from
Genta for treatment of cancer and DiaPep277 from Peptor Ltd. for prevention and treatment of latent autoimmune diabetes in adults
(LADA).

Goodwill amortization decreased slightly to € 543 million in 2002 from € 564 million in 2001.

Operating income increased to € 3,754 million in 2002 from € 3,004 million in 2001. Operating income for prescription drugs
increased to € 3,326 million in 2002 from € 2,864 million in 2001 and was mainly driven by higher sales and higher gross margin. Human
vaccines operating income rose to € 540 million in 2002 from € 367 million in 2001, mainly as a result of higher sales and lower selling,
general and administrative expenses and other revenues net.

Equity in earnings of affiliated companies amounted to € 208 million compared with € 214 million in 2001. The main reason for
the decrease was a slightly lower contribution from the Merial animal health joint venture. Sales by this 50-50 joint venture with Merck &
Co., which is accounted for using the equity method, amounted to € 1,825 million compared to € 1,853 million in 2001 (+4% activity
variance).

EBITA was € 4,505 million in 2002, an increase of 19.1% compared to € 3,783 million in 2001. EBITA as a percentage of sales rose
2.8 percentage points to 25.6% from 22.8% in 2001. We benefited from positive hedging results that were offset by negative currency
translation effects.

EBIT increased to € 3,962 million in 2002 from € 3,218 million in 2001.

Interest expenses — net totaled € 148 million in 2002 compared to an expense of € 228 million in 2001. This decrease was mainly
caused by the lower financial debt in 2002 as compared to 2001 as well as by the reduction in average interest rates.

Net income increased to € 2,081 million in 2002 from € 1,630 million in 2001.

https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm Mylan Ex.1068 60/206

Mylan v. Sanofi - IPR2018-01670



5/2/2018 https://www.sec.gov/Archives/edgar/data/807198/000104746903008314/a2103938z20-f.htm

Basic earnings per share (EPS) in 2002 were € 2.62 (+26.6%) compared to € 2.07 in 2001. Before amortization of goodwill, basic
EPS increased to € 3.31 compared to € 2.79 in 2001.

Aventis Non-Core Business Financial Information and Analysis for 2002 and 2001

During 2002, the perimeter of the Aventis non-core business changed as follows:

. In January 2002, the therapeutic proteins business Aventis Behring was transferred from the core to the non-core
perimeter.
* During the first half of 2002, the divestitures of two major non-core activities were finalized:

- In April 2002, the sale of the Aventis Animal Nutrition business to CVC Capital Partners was completed.

- In June 2002, we sold our 76% interest in Aventis CropScience to Bayer AG.
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NON-CORE BUSINESS PROFITABILITY ANALYSIS

Condensed Statement of Operations
Aventis Non-Core Business*

2002(1) 2001(1)(2)

(in € million)

Net sales 3,066 6,439

Production costs and expenses (2,050) (3,599)
Operating expenses (1,940) (2,205)
Operating (loss) income 924) 635

Equity in earnings of affiliated companies (157) (129)
Interest expense — net (161) (476)
Miscellaneous non-operating income and expenses — net 1,453 (82)
Income before taxes and minority interests 211 52)
Provision for income taxes (159) 20

Minority interests (42) (93)
Net income 10 125)
" 3333?%?0n-€o ¢ including Aventis Behring

83 The statement otr operatloné f%r 2001 mc}:iugéé Messer Griesheim, which was deconsolidated on April 1, 2001. Sales of Messer Griesheim until April 1, 2001 amounted to

€ 435 million.

Net sales decreased from € 6,439 million in 2001 to € 3,066 million in 2002. Net sales in 2002 consolidate only approximately five
months of sales of Aventis CropScience and three months of sales of Aventis Animal Nutrition due to the disposal of these businesses in
June and April 2002, respectively.

Operating income decreased to a loss of € 924 million in 2002 from a profit of € 635 million in 2001. The operating loss in 2002 is
mainly due to various impairments recorded on Aventis Behring's long-lived assets and goodwill amounting to a total of € 727 million.
The divestitures of Aventis CropScience and Aventis Animal Nutrition have also negatively impacted the evolution of operating income.
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Miscellaneous non-operating income and (expenses) — net, totaled an income of € 1,453 million in 2002 compared to an expense
of € 82 million in 2001.

In 2002, net results on sale of assets recorded under this caption are mainly related to the disposal of Aventis CropScience and
Aventis Animal Nutrition.

These net results were reduced by the recording of several provisions for risks related to businesses divested as well as some
environmental exposures.

Therapeutic Proteins

Therapeutic proteins recorded sales of € 1,068 million, a decline of 5.4% compared to € 1,129 million in 2001 (-1.8% activity
variance). The lower sales were due primarily to declining sales of albumins, Monoclate and Beriplast, partly offset by an increase in sales
of Helixate FS/NexGen, for which the supply situation improved compared to the previous year.

Sales of Therapeutic Proteins by Product Family

Activity Total
variance variance
2002 2001 in % in %

(in € million, except percentages)

Therapeutic Proteins 1,068 1,129 -1.8% -5.4%
of which:

Product Family

Coagulation therapies 471 484 -0.2% -2.8%
Critical care treatments 274 300 -4.8% -8.7%
Immune globulin products 225 229 2.7% -1.7%
Wound healing agents 64 77 -10.8% -16.5%

65

The therapeutic proteins business generated an operating loss of € 689 million in 2002 versus operating income of € 60 in 2001. As of
December 31, 2002, the carrying value of Aventis Behring's long-lived assets exceeded their undiscounted future cash flows and triggered
the recognition of an impairment charge of € 727 million, based on discounted cash flows.

Rhodia

Net sales of the specialty chemicals group Rhodia, in which Aventis holds a 25.2% equity stake, were € 6,617 million in 2002, down
9.1% compared to € 7,279 million in 2001. Sales performance was influenced by a 3.8% decline due to structural changes and a 3.9%
decrease due to currency translation effects. Excluding structural and currency effects, sales decreased by 1.5% (price impact -2.4%
partially compensated by favorable volume & mix impact of +0.9%). Business conditions were still difficult in 2002, hampered by
continuing sluggish economy and some manufacturing start-up issues.

Considering the prolonged decline in the market value of Rhodia in 2002, we recorded a € 251 million impairment as of
December 31, 2002 to reduce the carrying value of this investment to its market value. This is recorded under equity in earnings in
affiliated companies.

On November 29, 2002, we launched a cash tender offer on all of our bonds exchangeable into Rhodia S.A. shares. Following the
five-day offering period that closed on December 5, 2002, 98.6% of the bonds had been tendered to us. We then exercised our early
redemption option on all the outstanding bonds. The early redemption was completed on January 17, 2003 and none of our bonds
exchangeable into Rhodia shares remain outstanding. This tender offer will provide Aventis with increased flexibility regarding the
disposal of its stake in Rhodia. This transaction had no significant impact on the net debt or results of operations of Aventis.

Aventis CropScience
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Total sales, consolidated by Aventis, amounted to € 1,831 million in 2002 versus € 4,303 million in 2001. This sharp decrease is due
to the disposal of the business in June 2002.

Operating income reached € 253 million in 2002 versus € 615 million in 2001, the deviation being mostly explained by the disposal
of the business in June 2002.

Aventis Animal Nutrition

Total sales, consolidated by Aventis, reached € 144 million in 2002 versus € 572 million in 2001. This sharp decrease is due to the
disposal of the activity in April 2002.

The Animal Nutrition business generated a significant operating loss in 2002. This operating loss is mostly due to the recognition of
provisions on product liabilities.
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RECONCILIATION TABLE OF AVENTIS CORE 2001 INCLUDING AND EXCLUDING AVENTIS BEHRING

As previously stated, Aventis Behring has been transferred from core to non-core business as of January 1, 2002. Therefore, we have
set forth below a reconciliation table of 2001 Aventis Core statement of operations including and excluding Aventis Behring.

Reconciliation Table of Aventis Core Business 2001 including and excluding Aventis Behring*

2001 2001 2001 2001
Excluding Including
Aventis Behring Eliminations(1) Aventis Behring(2)  Aventis Behring(3)

(in € million)

Net sales 16,576 a1 1,129 17,674
Production costs and expenses (4,418) 31 (697) (5,084)
Selling, general and

administrative costs and other

revenues — net (5,682) (268) (5,951)
Research and development (2,891) (86) (2,977)
Provisions for restructuring (16) (16)
Goodwill amortization (564) (18) (583)
Operating income 3,004 60 3,064

Equity in earnings of affiliated

compani