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15,352 4,700 5,202 2,996

Group sales reached EBITDA excluding Atthe end of 2014, Meda ... about 2,996 of whom
SEK 15,352 million nonrecurring eftects had 5,202 employees ... in sales and marketing
amounted to
SEK 4,700 million

B Meda markets

* 150 60

Our pharmaceuticals Our sales organizations
are sold in more than are present in over 60
150 countries countries
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Meda in brief

Meda is a leading international specialty pharma
company with a broad product portfolio reaching
more than 80% of the global pharmaceutical market.
Measured in sales, Meda is the 48th largest pharma-
ceutical company in the world.

At the end of 2014 Meda had 5,202 (3,326)
employees, 2,996 (2,009) of which worked in sales
and marketing. Over the past few years Meda’s pres-
ence in growth markets has grown. The marketing
organizations in these markets employ about 1,083
people (720).

Meda AB is the parent company and the head
office is in Solna, Sweden.

The concept of specialty pharma

There are various definitions of specialty pharma.
In Meda’s case it means the following:

The company has a specialized role in the value

chain:

« Afocus on sales and marketing

« Norisky in-house drug research in early clinical
phases

The company has specialist expertise in defined

therapy and product areas:

« Respiratory, Dermatology and Pain and
Inflammation

« Non-prescription drugs: OTC and consumer
healthcare products (Cx)

The company offers niche products that meet

particular medical needs:

. Comprehensive product portfolio in selected
therapy areas

« Strong Cx portfolio

« Clear synergies in sales and marketing
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Important events in 2014

Italian specialty Now three key Stable underlying
pharma company therapy areas: organic growth.
Rottapharm acquired. Respiratory,
Largest ever Dermatology, and
acquisition by Meda Pain and inflamma-

tion.

Good growth in
several key Emerging
Markets. Mexico,
Turkey and CIS all
growing by double
digits.

The yearinfigures

« Group sales amounted to SEK 15,352 million (13,114)
- Organic growth of 2 (4)%

« Free cash flow excluding non-recurring effects of SEK 3,000 million (2,688)
« Free cash flow per share excluding non-recurring effects of SEK 9.28 (8.57)

« Increased focus on the Respiratory therapy area and the OTC portfolio
« Profit after tax excluding non-recurring effects amounted to SEK 1,181 milli
- Earnings per share excluding non-recurring effects was SEK 3.64 (2.57)

on (805)

« EBITDA excluding non recurring effects amounted to SEK 4,700 million (3,734),

equivalent to a margin of 30.6% (28.5)
« Proposed dividend per share SEK 2.50 (2.50)

NET SALES EBITDA FREE CASH FLOW
MSEK MSEK MSEK
15,000 5,000 3,000
12,000 4,000 2,400
9,000 3,000 1,800
6,000 2,000 1,200
3,000 1,000 600
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LAW FIRMS

Build custom dashboards for your
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