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“In accordance with one embodiment of the invention 
DMSS is built on top of a commission engine configured to 
model and calculate commission for the  sales force.  A 
commission engine takes two inputs, a commission 
model and a set of transactions, and generates ledger 
items (that correspond to payments) as output. Each 
transaction represents a physical sales transaction, such as 
distributor selling a life insurance policy. The commission 
model represents two critical pieces of data: the sales team 
hierarchy and the commission schedules. The sales team 
hierarchy comprises a hierarchy of all sales people that will 
be responsible for a transaction. The commission 
schedules define formula for translating transactions into 
ledger items. Commission schedules may be modeled 
through quota, bonus, and plan objects.  ”

“In accordance with one embodiment of the invention 
DMSS is built on top of a commission engine configured to 
model and calculate commission for the  sales force.  A 
commission engine takes two inputs, a commission 
model and a set of transactions, and generates ledger 
items (that correspond to payments) as output. Each 
transaction represents a physical sales transaction, such as 
distributor selling a life insurance policy. The commission 
model represents two critical pieces of data: the sales team 
hierarchy and the commission schedules. The sales team 
hierarchy comprises a hierarchy of all sales people that will 
be responsible for a transaction. The commission 
schedules define formula for translating transactions into 
ledger items. Commission schedules may be modeled 
through quota, bonus, and plan objects.  ”

Patent Owner’s Response (Paper No. 32), pp. 17-19.
‘304 Patent, Exh. 1001, 7:1-17

“commission 
engine”
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Claim Construction: “commission engine”
32. A system for managing relationships between a 
first party and a second party comprising:

an interface for obtaining a plurality of business 
rules defining relationships between a product 
provider and at least one distributor;

a database source comprising a plurality of data 
objects representative of said at least one 
distributor, at least one selling agreement and 
at least one license or appointment associated 
with said at least one distributor;

a commission engine configured to determine 
a commission amount associated with said at 
least one distributor by evaluating said at least 
one selling agreement data object;

a plurality of modules comprising, a distributor 
administration module for managing said 
plurality of data objects;

said plurality of modules comprising, a licensing 
and appointment module configured to 
determine if said at least one license or

“an engine that takes two inputs, 
a commission model and a set of 
transactions, and generates 
ledger items (that correspond to 
payments) as output”

“an engine that takes two inputs, 
a commission model and a set of 
transactions, and generates 
ledger items (that correspond to 
payments) as output”

Patent Owner’s Response (Paper No. 32), pp. 17-19.
‘304 Patent, Exh. 1001, 7:1-17
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appointment data object associated with said 
at least one distributor is in compliance with a 
set of industry regulations;

said plurality of modules comprising, a selling 
agreements module configured to enable 
said product provider to define and create a 
selling agreement with said at least one 
distributor; and

said plurality of modules comprising, a payment 
module configured to determine said 
commission amount to said at least one 
distributor.

CBM2013-00054
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“The engines and modules of DMSS may, for example, be
configured to perform at least the following functions:

…
Model[] agreements or contracts between the financial
services company or provider and the distributors who
sell the products. These agreements are termed ‘Selling
Agreements’. A selling agreement defines a
hierarchy of sales people that can sell products
under that contract, it defines what products can be
sold in that agreement, it defines what commission
schedules can be used in that agreement, and it
defines which sales people participate in which
commission schedule. The DMSS may utilize the
terms defined in selling agreements to calculate
compensations for all distributors.”

“The engines and modules of DMSS may, for example, be
configured to perform at least the following functions:

…
Model[] agreements or contracts between the financial
services company or provider and the distributors who
sell the products. These agreements are termed ‘Selling
Agreements’. A selling agreement defines a
hierarchy of sales people that can sell products
under that contract, it defines what products can be
sold in that agreement, it defines what commission
schedules can be used in that agreement, and it
defines which sales people participate in which
commission schedule. The DMSS may utilize the
terms defined in selling agreements to calculate
compensations for all distributors.”

Patent Owner’s Response (Paper No. 32), pp. 20-24.
‘304 Patent, Exh. 1001, 6:27-56 

“selling 
agreement”

CBM2013-00054
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Claim Construction: “selling agreement”
32. A system for managing relationships between a 
first party and a second party comprising:

…
a database source comprising a plurality of data 

objects representative of said at least one 
distributor, at least one selling agreement 
and at least one license or appointment 
associated with said at least one distributor;

a commission engine configured to determine a 
commission amount associated with said at 
least one distributor by evaluating said at least 
one  selling agreement data object;

a plurality of modules comprising, a distributor 
administration module for managing said 
plurality of data objects;

said plurality of modules comprising, a licensing 
and appointment module configured to 
determine if said at least one license or 
appointment data object associated with said at 
least one distributor is in compliance with a set 
of industry regulations;

“a representation of an agreement or 
contract between parties that defines 
a hierarchy of sales people that can 
sell products under that contract, 
defines what products can be sold in 
that agreement, defines what 
commission schedules can be used 
in that agreement, and defines which 
sales people participate in which 
commission schedule”

“a representation of an agreement or 
contract between parties that defines 
a hierarchy of sales people that can 
sell products under that contract, 
defines what products can be sold in 
that agreement, defines what 
commission schedules can be used 
in that agreement, and defines which 
sales people participate in which 
commission schedule”

Patent Owner’s Response (Paper No. 32), pp. 17-19.
‘304 Patent, Exh. 1001, 7:1-17
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said plurality of modules comprising, a selling 
agreements module configured to enable 
said product provider to define and create a 
selling agreement with said at least one 
distributor; and

said plurality of modules comprising, a payment 
module configured to determine said 
commission amount to said at least one 
distributor.

CBM2013-00054
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Advanced Docket Research
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docket research platform finds what other services can’t. 
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